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Output Drops to 92,660 
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ser 


By 


Chris Sinsabaugh 


NN VIEW of what’s happened in 

the labor world since the dedi- 
eatory ceremonies in connection 
with the opening of Chevrolet’s 
commercial body plant in Indian- 
apolis a week ago yesterday, the 
speech delivered on that occasion 
by William S. Knudsen, executive 
vice-president of General Motors, 
is worthy of consideration be- 
cause it gives a line on what 
Knudsen himself thinks of col- 
lective bargaining, the keynote of 
the present controversy. 

I heard him say that “I think 
collective bargaining is here to 
stay, but I do think collective bar- 
gaining ought to take place before 
a shutdown rather than after. The 
most regrettable part of the pic- 
ture today is that a lot of money 
is being lost through what I call 
ignorance of relationship. In De- 
troit a short time ago there was 
a factory with some 1,700 or 1,800 
men who wanted more per hour 
than they were getting. They 
managed to shut the factory down 
and caused 80,000 other men to 
lose from two to six days’ pay. 


* * * 


“GRANTING that perhaps they 
should have had more money to 
begin with, it seems rather foolish 
that a very enormous sum of 
money should be wasted this way 
in order that a few people should 
get a small increase. 


“I think the situation today is 
that when we finally arrive at the 
point where we can know both 
sides of the case and avoid serious 
consequences, labor relationship 
will be in the right place. Then 
it will be in the right position to 
be handled to the best advantage 
for everybody in the community. 


“Our relationship with our 
people today is based on the prem- 
ise that everybody should have a 
square deal. Everybody should 
have a chance to present the case 
and get the proper redress if a 
mistake is made.” 


* * * 


ALL OF WHICH led the De- 
troit News to comment editorially 
that “on the whole we should say 
Mr. Knudsen’s statement showed 
a reasonable attitude and one that, 
wisely applied, may contribute to 
maintaining peaceful labor rela- 
tions in the industry. 


“It is hard enough to find aug- 
uries of that sort, with the out- 
look as it is at present. Basically, 
the long-run difficulty with labor 
relations in automobile manufac- 
turing is that the unions are aim- 

(Continued on Page 10, Col. 1) 
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Holiday Cuts In 


As Strike Loss 
Still Holds Off 


By GERRY SCHURMAN 


DETROIT.—Car and truck pro- 
duction dropped sharply this week 
because of the Christmas holi- 
days. Estimates by ADN place 
total production for the week at 
92,660 units compared with a re- 
vised estimate of 110,239 units 
last week. 

Thus far the labor situation has 
had no serious affect on the in- 
dustry outside the Ford plants. 
Ford has materially lowered pro- 
duction, with several of the com- 
pany’s branch assembly plants 
either closed or curtailed. Pierce- 
Arrow has curtailed production 
because of a shortage of supplies. 

Just what effect the labor 
troubles will have on production 
before the week ends is at the 
present time a matter of conjec- 
ture. There is a possibility, not 
evident at the present time, how- 
ever, that a few plants may ease 
production to some degree as the 
week closes. While most plants 
will be closed from Thursday 
night until the following Monday, 
some are stopping their lines 
early Thursday afternoon. 

Top producer this week is 
Chevrolet, with an estimated run 
of 29,000 units for the week. Ford, 
seriously crippled by lack of 
supplies, is not expected to turn 
out more than 15,000 units this 
week, with a good chance the 
total may drop still lower. Plym- 
outh will run about 10,000 to make 
up for the holiday and keep its 
bank of unfilled orders at a 
minimum. Other plants are esti- 
mated as follows: Dodge, 5,400; 


(Continued on Page 12, Col. 1) 


Chicago Raises 
License Fee of 


Used Car Lots 


CHICAGO.—Over the strenuous 
opposition of the Chicago Auto- 
mobile Trade Assn. and dealers, 
the city council this week passed 
an ordinance providing a $100 
annual license for every outlet, 
store or lot where used cars are 
bought, traded-in or sold. A $250 
fee was assessed upon dismantlers, 
who also have the privilege at 
this rate of buying and selling 
used cars and parts. 

In a bulletin issued before the 
ordinance was passed, A. C. Faeh, 
general manager of CATA, pointed 
out that the legislation “will cost 
$100 for every outlet and doubles 
your present license fee, as well 
as containing other drastic regu- 
lations.” 

The bulletin appended a list of 
city aldermen and urged dealers 
to register protests individually. 


CHEVROLET’S NEW COMMERCIAL body plant at Indianapolis 
was opened with the official ribbon cutting, performed by Mayor John 


W. Kern, of Indianapolis. 


Participants in the ceremonies, left to 


right, are: C. E. Wetherald, Chevrolet vice-president in charge of 
manufacturing; W. S. Knudsen, executive vice-president of General 
Motors; Mayor Kern; D. M. Klausmeyer, plant manager, and M. FE. 
Coyle, general manager of the Chevrolet division of General Motors. 
The plant is said to be the largest of its kind in the world. 


7,000 Vehicles Junked 


Per Inspection Under 
Mass. Compulsory Act 


iva 
DETROIT.—Compulsory 


By WILLIAM C. CALLAHAN 


automobile inspection has 


been in effect in Massachusetts for the past six years. In- 
spections are carried on through garages and repair shops 
in much the same manner that inspections are made in 
Pennsylvania. Strangely enough the percentage of cars 
found in need of adjustment or repair from one inspection 
to the other runs almost parallel to the experience in other 


states where inspections are in force. 
Just how many junker vehicles® 


were completely removed from 


the highway as the result of these | 


inspections is difficult to deter- 
mine, but it is likely that the 
percentage would run about the 
Same as in Pennsylvania where 
some 14,989 vehicles out of 1,750,- 
000 were eliminated in the single 
inspection period between March 
and June this year. Massachusetts 











The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Roperted in ADN Today. 
1936 1935 
Pos. Make Pos. 
1—828,958 Chev. 574,613— 2 
2—676,796 Ford 755,488— 1 
38—441,321 Plym, 342,144— 3 
4—220,049 D’dge 157,480— 4 
5—157,400 Olds. 131,304— 5 
6—149,060 Pont. 125,879— 6 
7—134,828 Buick . 71,308— 7 
8— 87,376 Hud.* 65,432— 8 
9— 59,763 Stude. 35,062—10 
10— 59,366 Pack. 32,251—11 
*includes Terraplane. 
Total All Makes 
3,012,775 2,442,178 


See Total Registrations to Date, 1936- 
1935, pages 12 and 13, this issue. 





registrations of passenger cars 
and trucks this year ran approxi- 
mately 850,000 units, which would 
mean that at least 7,000 units 
would have been dropped as un- 
fit at each inspection. 
Inspections were first started 


(Continued on Page 7, Col. 1) 


5,000 To ‘o Return 
To Work Monday 
At Kelsey-Hayes 


Only Remaining Threat 
Centers in Difficulties 
At Glass Plants 


By WILLIAM C. CALLAHAN 


DETROIT. — Threat of a 
general strike in the auto- 
motive industry seemed 
more remote this week fol- 


lowing the settlement of the 
Kelsey-Hayes Wheel Co.,_ sit- 
down strike, and parleys between 
General Motors officials and 
union leaders. While it is under- 
stood that the arrangement made 
through which union leaders are 
to deal directly with division 
managers of GM was not entirely 
satisfactory to labor leaders, it is 
felt that a basis for accord can 
be worked out along these lines. 

The ending of the Kelsey-Hayes 
strike will return 5,000 men .to 
work in that plant and several 
thousand others in plants which 
have been working on curtailed 
schedules due to shortage of 
parts. Ford, which has been 
most seriously troubled with the 
Kelsey shutdown, is expected soon 
to resume full production. The 
only definite threat still on the 
horizon late this week was con- 
tinuation of the difficulties at 
Libbey-Owens-Ford Glass Co, 
plants and the Pittsburg Plate 
Glass factories. 

Reports from Toledo and Pitts- 
burgh indicate that little progress 
has been made in the way of 
settlement. On the other hand, 
car manufacturers declare that 
at the present time the glass 
situation is not likely to give im- 
mediate trouble. The whole situa- 
tion at the present time is much 
more encouraging from the stand- 
point of permanent peace than 
it has been for several weeks 
past. 

The Kelsey strike was settled 
by an 8 to 1 vote of the workers 

(Continued on Page 15, Col. 1) 





Nash-Kelvinator Merger 


Is Voted by Stockholders 


BALTIMORE.—The = stockhold- 


ers of the Nash Motors Co. Wed- 
nesday approved the proposed 
merger with the Kelvinator Corp., 
the new organization to be known 
as Nash-Kelvinator Corp. Charles 
W. Nash will serve as chairman 
of the board and George W. Ma- 
son as president of the new cor- 
poration. 

The new corporation will have 
total assets in excess of $50,000,- 
000. The Nash division of the 
Nash-Kelvinator Corp. will con- 
tinue to manufacture motor cars 
while the Kelvinator division 
maintains its production of re- 
frigerators and diversified house- 
hold appliances and other tem- 


perature engineering equipment. 

“No change is contemplated at 
the present time in the personnel 
or policies of either division,” 
Mason said. 

In Detroit, stockholders of Kel- 
vinator voted 878,772 shares to 
1,200 in favor of the merger. 

The merged company will have 
4,375,600 shares of issued stock. 
The merger will be effected on @ 
basis of one and three-eighths 
shares of stock in the new com- 
pany for each present share of 
Kelvinator stock, and one share of 
new company stock for each share 
of Nash Motors stock. 

Mason, who was president of 


(Continued on Page 14, Col. 5) 





aed Car 


DETROIT.—Used car stocks in 
the middlewest and Pacific Coast 
show a decided increase, based on 
representative reports from St. 
Louis and San Francisco. Al- 
though stocks are normally high- 
er in winter, heavy new car sales 
also are contributing to the ac- 
cumulation. 

In San Francisco, November in- 
ventories revealed 2,875 used ve- 
hicles on hand, averaging about 
$373 each, or a total of $1,072,764. 
Averaging around 100 cars for 
each of the 30 dealers reporting, 
this represents about $37,000 tied 
up in used stock by each of the 
dealers. 

Average Price $357 

October of this year showed 
a total of 2,292 cars on hand at 
these same dealers, representing 
an average value of $351 and a 
total value of $803,724. This com- 
pares with 1,866 units, averaging 
$357 and totalling $667,062, in 
November, 1935. 

Sales in San Francisco during 
November, 1936, were 1,763 units, 
averaging $300 per car and total- 
ling $529,727, compared with sales 
of 1,602 cars, averaging $298 and 
totalling $477,633, in the same 
month in 1935. Whereas the loss 
per unit was $59, or 19 per cent, 
in November, 1935, the average 
loss in November of this year was 
$73, or 24 per cent. The average 
loss on sales price in 1935 was 
20 per cent, while the five-year 
average is 23 per cent. 

Cost Up Over 1935 

St. Louis dealers report 2,627 
used cars on hand at the end of 
November, compared with 2,548 
units in stock at the close of 
November, 1935, and 2,278 cars at 
the end of October, 1936. Average 
price per unit was $268 in Novem- 
ber of this year, as against $237 
in November, 1935, and $263 in 
October, 1936. Total value of the 
stock in November, 1936, was 
$703,277, compared with $604,513 
in November, 1935, and $599,306 in 
October of this year. 

Sales in St. Louis during No- 
vember, 1936, were 1,989 units, 
totalling $444,286 or an average 
of $223. The November, 1935, 
total was 1,887 cars, averaging 





Truck Show Files 


ALBANY, N. Y¥.—National Motor 
Truck Show, Inc., Jersey City, char- 
tered under New Jersey laws, New 
York City office 26 Broadway, J. F. 
Winchester, president, capital 1,000 
shares non par value stock, has filed 
a certificate of statement and desig- 
nation in the office of the secretary 
of state to enable it to do business in 
New York state. August W. Heck- 
man, 591 Summit Ave., Jersey City, 
is attorney for the corporation. 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 26, 1936 


Stocks Rising in Midwest and On Coast 


Heavy Sale of New Units 
Adding to Accumulation 


$218 and totalling $411,878, com- 
pared with 2,178, $213 and $464,- 
583 in October of this year. 


Salesmen Hear 


Selling Course 


RICHMOND, Calif—An inten- 
sive sales training course, con- 
ducted under the personal super- 
vision of C. A. Bullwinkel, branch 
manager, was held for new sales- 
men at the Richmond Ford 
branch during the past week. 


Representing Ford dealerships 
throughout the entire Richmond 
territory—northern California and 
western Nevada—87 salesmen at- 
tended the school. 


“Thorough knowledge of the 
product is the first and most im- 
portant step in any sales en- 
deavor.” That statement by W. 
C. Cowling, director of sales of 
the Ford Motor Co., was the 
theme of the sales training course. 

During the course the sales- 
men were drilled in presenting 
the features of the new Ford V-8 
for 1937, and required to answer 
questions which had been asked 
salesmen by visitors to the Ford 
exhibits at the San Francisco and 
Sacramento shows. 

Assisting Branch Manager Bull- 
winkel and Retail Manager Kelly, 
William Beattie, assistant branch 
manager, appeared on the pro- 
gram and in a talk on modern 
sales procedure stressed the im- 
portance of a thorough knowledge 
of the product. 


ARBA Delegates 
Plan to Tour 
Laredo Highway 


WASHINGTON. — Many dele- 
gates to the convention of the 
American Road Builders’ Assn., 
scheduled in New Orleans, Jan. 
11-15, are arranging to accept the 
invitation of the Mexican govern- 
ment to inspect portions of the 
Pan-American highway in Mexico 
extending from Mexico City to 
the U. S. border at Laredo, Tex., 
it was stated at ARBA head- 
quarters here this week. 

Three post-convention tours of 
15 days each have been arranged 
by the association. The tours 
combine rail, motor, and water 
and include visits to Vera Cruz, 
Mexico City, Havana and Miami. 


CHEVROLET’S NEW COMMERCIAL body plant at Indianapolis 
was the scene of a distinguished gathering on the occasion of its 
official opening. Among those who participated in the ceremonies 
were, left to right: Henry T. Ewald, president of the Campbell-Ewald 
Co.; Albert Kahn, designer of the new building, and M. E. Coyle, 
general manager of the Chevrolet division of General Motors. Other 
Chevrolet and General Motors officials joined in a tour of the new 


plant. 





OLDSMOBILE PLANT SUPERINTENDENTS and managers are shown above gathering around 
President C. L. McCuen in preparation for the distribution of General Motors “appreciation fund” checks. 
Left to right, seated, are: McCuen and J. J. Carter, manager of manufacturing. Left to right, standing, 
are: W. M. Wilcox, material supervisor; K. C. Plasterer, chief inspector; D. C. Whitmore, traffic man- 
ager; C. A. Brandel, parts manager; F. A. King, motor and axle superintendent; H. C. Beaman, plant 
engineer; Gray Bernard, assistant manager of manufacturing; A. Miltner, tool superintendent; A. H. 
Brandel, general superintendent, and S. Montgomery, tool supervision. Oldsmobile employes received 
$365,700 and local Fisher Body employes $176,500. 





Broader NSPA Eligibility 


Not a ‘Competitive Move’ 


DETROIT.—Since the Auto- 
motive Service Industries show 
in Chicago early this month, when 
the National Standard Parts 
Assn. revised its membership 
rules to qualify manufacturers of 
radios, seat covers, heater and 
similar items, speculation has 
centered on three questions: 

Will the Motor & Equipment 

Manufacturers Assn. take 
similar action in broadening out 
the field of manufacturers who 
may join it? 

Are NSPA and MEMA head- 

ed for direct competition with 
each other in enlisting manu- 
facturers? 

Does the move presage a 

general revision of eligibility 
rules among automotive associa- 
tions? 

The answer to all these ques- 
tions, according to good authority, 
is “no.” 

Briefly, the change in NSPA 
membership requirements was a 
result of questions raised on the 
strict interpretation of the eligi- 
bility rules. NSPA laws previously 
limited membership to manu- 
facturers of parts necessary to 
“maintenance and operations” of 
cars. Some 20 years ago the Na- 
tional Accessory Jobbers Assn. 
was composed of makers of wind- 
shields, headlights, and similar 
accessories which at that time 
were necessary to operation of a 
car. In recent years, however, 
standard equipment items have 


Ethyl Testing 
Fleet of Trucks 
To Check Fuels 


DETROIT.—A fleet of trucks 
and semi-trailer units, each loaded 
with eight tons of sand, are rac- 
ing day and night over southern 
California deserts and mountains 
in a program of research carried 
on by Detroit engineers of the 
Ethyl Gasoline Corp. to improve 
the performance of engines and 
fuels. 

One truck has already covered 
150,000 miles. The area traversed 
is within a radius of 150 miles of 
San Bernardino where climatic 
and geographic conditions en- 
countered in everyday automobile 
operation are reproduced in 
greater diversity than in any 
other region of the United States, 
it is claimed. 


Will Handle Willys 


ELIZABETH, N. J.—Jesse Motors 
has been appointed Elizabeth dealer 
for the new Willys, according to an- 
nouncement here. 


changed and today heaters are 
practically standard in northern 
climates; seat covers, for instance, 
in the south, and radios in all 
sections. 

In 1924, the NSPA was started 
as an outgrowth of the NAJA. 
Shop equipment was added and 
accessories for maintenance and 
operation. The association was 
expanded to include parts gener- 
ally handled by jobbers. 


The present broadening of en- 
trance requirements can in no 
way be interpreted as a bid for 
competition between NSPA and 
MEMA, for two reasons: 


1 Fundamentally, NSPA mem- 
bership includes both manu- 
facturers and jobbers, but these 
manufacturers must distribute 
through jobbers. In other words, 
NSPA is primarily a jobber or- 
ganization, and is intended mainly 
for the furtherance of jobber wel- 
fare. MEMA, on the other hand, 
enlists no jobbers, is composed 
of some manufacturers, but these 
manufacturers use other channels 
of distribution. 


MEMA and NSPA, as a result 

of these two types of member- 
ships, can accomplish more by 
co-operation than by competition. 
The two organizations have been 
co-operating to a great extent and 
will undoubtedly continue to do 
so. That direct competition will 
résult from the NSPA eligibility 
change is unlikely, and is borne 
out by the fact that the two 
organizations already have dual 
members among manufacturers. 
At the present time there are ap- 
proximately 40 organizations 
which are members of both NSPA 
and MEMA. 


Christmas Sales 


Set New High at 
Cadillac-LaSalle 


DETROIT.—Christmas buying 
reached new peaks in the auto- 
mobile industry this year, accord- 
ing to indications given this week 
by Cadillac-LaSalle sales records. 


“While the exact amount of re- 
tail business directly traceable to 
the holiday season is still indef- 
inite,” commented Nicholas Drey- 
stadt, general manager of this 
General Motors division, “we do 
know more cars have been order- 
ed ‘for shipment before Christ- 
mas’ than ever before. Further, 
the sale of auto accessories that 
have come into increasing favor 
as Christmas gifts were greater 
from the factory during December 
than in any previous month.” 


Four items proved most popular 
on the accessory list—heaters, 
radios, spotlights and robes. “We 
will sell three times as many heat- 
ers as in 1935,” Dreystadt declared. 


Although representing a smaller 
number of units, radios over-sha- 
dow heaters in dollar volume in 
the Cadillac-LaSalle accessory 
field. 


Anthony Elected Head 


Of Atlanta Car Dealers 


ATLANTA, Ga.—Walter Y. An- 
thony has been elected president 
of the Atlanta Automobile Assn. 

Other officers elected were 
George Couch, first vice-president; 
W. W. Pearson, second vice-presi- 
dent, to head the allied lines di- 
vision; R. L. Wade, honorary sec- 
retary-treasurer; directors to rep- 
resent automobile dealers’ division, 
J. E. Cotton and D. O. Myatt; di- 
rectors to represent allied lines di- 
vision, R. J. Alexander and Mark 
C. Pope jr. 


221 EMPLOYES who passed the 10-year service mark during 1936 | 
were presented watches by Nicholas Dreystadt, general manager of 
Cadillac-LaSalle. He is shown here with two of those honored, 
Mildred Zimmerman, center, and Betty White. 
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Indignation Against Diversion Sweeps Country 


Taxpayers Act to Halt 
Loss of Highway Funds 


DETROIT.—A wave of public 
indignation against the diversion 
of automotive tax revenues to 
Purposes other than highway fi- 
nancing appears to be sweeping 
the country. Motorist taxpayers, 
farmers, highway officials, high- 
way users, and others already are 
at work in many states with the 
idea of obtaining legislative ac- 
tion to prohibit future diversion 
of highway funds. 

Aroused by the diversion to 
general purposes of $146,459,000 
in 1935, and an amount estimated 
to be even larger in 1936, taxpay- 
ers will demand that legislatures 
which convene in 1937 take such 
action as will insure the use of 
the revenue from the special ad- 
ditional state gasoline sales taxes, 
and other automotive levies, for 
highway financing. Already it is 
being pointed out that there is a 
deadly parallel between the 
growth in the amount of high- 
way funds used for general pur- 
poses instead of roads and the 
increase in highway accidents, 
injuries, and deaths. Legislatures 
which are asking the motorist to 
drive safely, and preparing dras- 
tic penal penalties for unsafe 
drivers, will be asked to use 
available highway funds exclu- 
sively for building and maintain- 
ing safe roads. 

Double Amount Needed 

Motorist taxpayers of Massa- 
chusetts have filed with the 
secretary of state 50,418 certified 
signatures to a petition calling 
for a referendum on an amend- 
ment to the state’ constitution 
designed to prohibit future diver- 
sion. The vast number of signa- 
tures, more than double legal re- 
quirements, insures consideration 
of the proposal by the 1937 legis- 
lature. In 1935 about 40 per cent 
of revenue from special additional 
taxes collected for roads was 
used for non-highway purposes. 
The proposed amendment must be 
approved by two successive legis- 
latures, and then presented to the 
citizens for vote at a general 
election. 

A constitutional amendment is 
being sought in South Dakota, 
where highway officials and high- 





way users have joined motorist 
taxpayers in seeking to end 
diversion which is absorbing a 
large part of South Dakota's 
highway revenue. It is estimated 
that of approximately $5,600,000 
collected from special additional 
highway taxes in 1935, some §$2,- 
240,000 was used to retire rural 
credit bonds and an additional 
$114,400 went to meet general ex- 
penses of the state. The loss of 
funds seriously has curtailed high- 
way work. 
Petitions Are Circulated 

Petitions for an amendment to 
the state constitution are being 
circulated in South Dakota. It 
is expected that the required 14,- 
695 signatures will be obtained 
by the time the legislature con- 
venes in January. If the legisla- 
ture acts favorably, the amend- 
ment can be placed before the 
voters at the next general elec- 
tion. 

In Rhode Island determined ef- 
forts are being made to obtain 
either a constitutional or statu- 
tory prohibition against diversion, 
which last year amounted to 15 
per cent of all funds collected for 
roads. In Virginia also efforts 
are being made to prohibit diver- 
sion in order to prevent any loss 
of revenue for roads. Similar 
action is being considered in 
many other states, some of which 
have had no diversion, but wish 
to prevent it. 

Calls for Amendment 

In Pennsylvania Senator 
Clarence J. Buckman, of Phil- 
adelphia, has introduced a resolu- 
tion calling for an anti-diversion 
amendment which would insure 
the use exclusively for highway 
financing of all revenue from 
motor vehicle registration fees, 
license fees, liquid fuel taxes, and 
other levies paid only by highway 
users. 

Four states—Colorado, Min- 
nesota, Missouri, and Kansas, al- 
ready have adopted constitutional 
prohibitions against diversion. By 
a three to one vote the citizens 
of Maine approved a statutory 
prohibition at the September gen- 
eral election. 


Chicago Registrations Lag 


In Nov. A 


Deliveries Fall 


CHICAGO.—Although new car 
sales in this area were heavy 
during November, the Cook 
county registrations for the 
month failed to reflect that condi- 
tion, due to light production 
schedules by most manufacturers, 
They totalled 5,287 units as com- 
pared with 5,724 for October, ac- 
cording to figures released by the 
bureau of motor advice. 

In the effort to catch up on 
the accumulated bank of orders, 
shipments increased sharply this 
month to Chicago dealers, and on 
the basis of registrations thus far, 
the December total promises al- 
most to double that of November. 

Registrations by makes pro- 
duced a surprise when Plymouth 
placed first with 1,182 units and 
Dodge second in the standings 
with 797. Incidentally, both 
turned in an increase over Octo- 
ber, when Plymouth’s total was 
1,001 and Dodge’s 704. 

Chevrolet, which led in nearly 
every preceding month, took 
third place in December with 620 
units, a drop from its October 
figure of 769. Buick in fourth 
place had an increase, 471 as 
against 327 units for October. 
Ford stood fifth with 454, whereas 
1,075 Ford units were registered 
in October when _ production 
schedules were considerably high- 
er. 

Following in order came Pon- 
tiac with 335; Packard with 292; 


Studebaker with 185; Chrysler 
with 185; Nash, Nash-LaFayette 
and LaFayette with 107, Olds- 
mobile and MHudson-Terraplane 
tied with 102; Cadillac-LaSalle 
with 99; De Soto with 76; Lincoln 
and Lincoln-Zephyr with 48; Au- 
burn-Cord with 25; Graham with 
19; Pierce-Arrow with three; Reo, 
Duesenberg and Willys with one 
each, and “miscellaneous” accoun- 
ing for 250. 








VETERAN PACKARD DISTRIBUTOR, Earle C. Anthony, ex- 
treme left, tells the boys a good one at a luncheon held in honor of 
Sales Manager Bill Packer during his San Francisco visit. Packer is 
next to Anthony. Then comes Dick Carrington, publisher of the 


Oakland Post-Enquirer; 
W. S. Venn, regional manager. 


Gene Root, Oakland Packard man, 


and 


APEM to Fight New Bill 
Barring Factory Retailing 


DETROIT.—Automotive Parts 
and Equipment Manufacturers, 
Inc., is calling upon its members 
to fight the new Patman bill, de- 
signed to prevent manufacturers 
from selling at retail, which will 
be introduced at the next Con- 
gress. 

APEM contends that it is 
“practically unthinkable that 
modern business could be effec- 
tively carried on under a law of 
this type, and that it “would com- 
pel a permanent class of middle- 
men regardless of any need for 
them or any reasonable function 
for them to perform.” 

Section 3% (b) of the act, which 
would become effective three 
years after passage, states that it 
shall be unlawful for any manu- 
facturer to transport his products 


in interstate commerce for sale 


New Price List 
Benefits Noted 


NEW YORK.—Simplification of 
automobile price listings, an- 
nounced last week by the Auto- 
mobile Manufacturers’ Assn., will 
be beneficial to the dealer body 
of the country and the industry 
as a whole, according to H. G. 
Bragg, general manager of the 
Automobile Merchants Assn., of 
N. Y., Inc. 

“It is believed also,” Bragg de- 
clared, “that the confusion in the 
minds of the buying public as to 
‘How much does it cost to buy 
an automobile?’ will be entirely 
eliminated. 

“During the past few years this 
topic has been one of much dis- 
cussion by members of the as- 
sociation. The board of directors 
as a group have interested them- 
selves in the subject and have 
addressed their sentiments to the 
AMA on several occasions.” 


at retail by himself or any affili- 
ate. The term “sale at retail” is 
not defined, but in its ordinary 
meaning this act would prohibit 
the manufacturer of any article 
from selling it direct to the con- 
sumer or user, the APEM legal 
department declares. This would, 
it is pointed out, prevent sales of 
machinery, equipment, etc. as 
well as other goods, and would 
compel dealings through an in- 
dependent middle-man, 

The proposed legislation de- 
scribes an affiliate as “a person 
shall be deemed to be an affiliate 
of a manufacturer if such person 
controls or is controlled by, or is 
under common control with, such 
manufacturer. 

“A person shall be deemed to 
control another person if having 
over the latter (A) actual or 
legal control, whether direct or 
indirect, or (B) any direct or 
indirect power or _ influence 
(whether arising through direct 
or indirget ownership or control 
of stock or other capital, evi- 
dences of indebtedness, or phy- 
sical properties or equipment, 
through contract, lease, or agency 
arrangements, through interlock- 
ing directorates or offices, or 
through any other means or cir- 
cumstances) which can be used to 
effect, in any substantial man- 
ner, the policies or conduct of 
such other person affecting com- 
petitive relationships between 
persons engaged in the business 
of selling articles or materials at 
retail.” 


Gross Tax Approved 


RICHMOND, Va. (UTPS).—The 
Alabama senate has passed a 1% per 
cent gross receipts tax and sent the 
bill to Gov. Graves. The levy is not 
to apply on sales of tobacco and 
other specified articles already taxed. 
Merchants and others opposing the 
bill charged it will mean a $10,000,- 
000 levy instead of the $4,500,000 the 
governor estimates it will bring in 
additional revenues. 


A CABRIOLET MODEL has been added to all three Nash-LaFayette series. The new models are 
being shipped to distributors throughout the country and are priced as low as $740 at the factory in the 
Nash-LaFayette “400” series. Charles W. Nash, chairman of the board, is pictured beside a Nash 


Ambassador eight cabriolet. 
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Lincoln - Zephyr 
Total Production 
To Reach 22,000 


DEARBORN, Mich. — By the 
end of December, total Lincoln- 
Zephyr production since the car’s 
introduction more than a year 
ago is expected to reach 22,000 
units, it was announced at the 
home offices of the Ford Motor 
Co., this week. 

A decided increase in orders 
for the 150-horsepower Lincoln 
V-12 also was reported, and the 
factory is now working on a bank 
of orders which will require six 
weeks’ production. As a result 
of the increased demand, the 
Lincoln factory is now completing 
a year of continuous employment, 
it was said. 

Retail sales in November 
totaled the largest month’s vol- 
ume since introduction of the 
Lincoln- Zephyr, it was ane 
nounced, with October represent- 
ing the second largest month. 
Future production plans call for 
a heavy schedule during January 
and February, with a further 
step-up expected after that to 
meet spring demands. 


Three Changes 
Effected in Sales 
Setup at Hudson 


DETROIT.—Shifts in the sales 
forces at Hudson Motor Car Co., 
include George H. Pratt, sales 
manager, How- 
ard Grove, west- 
ern sales mana- 
ger, and H. F. 
Byrne, eastern 
sales manager. 
All are under 
W. R. Tracy, 
vice - president 
in charge of 
sales. 

Pratt, who has 
been with Hud- 
son since 1927, G. H. Pratt 
formerly was as- 
sistant sales manager. Prior to 
1927, he was sales executive with 
another automobile company. 


Bi OR 8S Sa 


H. F. Byrne Howard Grove 


Formerly district manager of 
Hudson on the Pacific Coast, 
Grove will have headquarters in 
Detroit as western sales manager. 

Byrne formerly was an assist- 
ant sales manager for Hudson 
and previous to that managed 
the central sales district for the 
company. 


Kroger-Jonas Opens 
Second N.Y. Ford Salon 
NEW YORK. — Kroger-Jonas, 


Inc., Ford and Lincoln-Zephyr 
dealer with main showroom and 
service station at First Ave. 
and 95th St., have just opened 
a new salon on the east side. 
Located on the southeast corner 
of Madison Ave. and 71st St., this 
new establishment will be known 
as the Madison Ave. Salon. 

“This location,” said Harold 
Jonas, vice-president, “will enable 
us to serve more directly and 
conveniently a large clientele 
which we have developed in the 
residential area lying east of 
Central Park and taking in Park 
and Fifth Aves., and the Hast 
Sixties and Seventies.” 
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, eesnneeenel One sacred pledge we make our friends here 

> ADN_& and now. This publication, God willing and so 

: long as it is in our charge, will never champion 

the cause of any individual or any corporation 

which is not for the best interests of the auto- 

motive industry as a whole. Nor will its columns 

be used to spread gossip or inflame prejudice. 

It will confine itself to the upbuilding of the 

industry it is pledged to serve, wholly through 

12TH. YEAR = the dissemination of NEWS which is timely, 
meee «authentic and of value—(ADN 6-10-1983.) 
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Off With the Whiskers 


DOPTION of a “delivered price” plan for advertising in 
both national and local media should be welcomed 
throughout the industry. For years the old problem of 
convincing the prospective buyer that the difference be- 
tween the advertised f.o.b. price and the actual cost to 
the buyer was justified, has been the source of much 
discomfort. 


Under the new plan announced by the Automobile 
Manufacturers’ Assn., the nationally advertised price will 
be based on the delivered price at the point of manufac- 
ture, including taxes charged at that point. To this price 
the buyer will add the cost of freight and whatever local 
and state taxes that may be imposed in his community. 
The Ford plan will include the delivered price in Detroit, 
covering all items of freight and handling, but not.includ- 
ing taxes. In this way the prospective buyer at another 
point would add freight from Detroit and taxes to the 
nationally advertised price. 


There can be little question that under the old system 
prospects were prone to attempt to drive hard bargains on 
their used cars largely because they felt that the dealer 
was padding his charges above the advertised f.o.b. price 
of the vehicle. Under the new plan this tendency should 
be diminished. 


Empty Stockings 


IS difficult for those not in close contact with various 
executives of the automotive industry to appreciate the 
sincerity with which management has gone in for collec- 
tive bargaining. It is probable that critical statements 
regarding industry’s efforts along these lines during the 
past few years may be more impressive to the average 
reader than the quiet words of W. S. Knudsen, of General 
Motors, who speaking at Indianapolis last week said: 
“I think the time to bargain is before the plant is closed.” 


We cannot help but feel that Mr. Knudsen has placed 
his finger directly on the point. Certainly both employer 
and employe in this country have reached the age where 
sitting on the other fellows chest and demanding that he 
say “uncle” no longer is held as an indication of prowess. 
Collective bargaining can, and will become, the medium 
through which permanent industrial peace can be 
achieved. 


The time to bargain, we agree with Mr. Knudsen, is be- 
fore a plant is closed and many workers are thrown out of 
work. There would be fewer empty stockings on the man- 
tle this week if that policy had been followed during the 
past few months. 


Holiday Cheer 


7. Ss IS open season for holiday cheer. Many people, 
too many perhaps, have still to learn that gasoline 
and alcohol do not mix despite alcogas advocates to the 
contrary. During the coming week there will be much 
conviviality. This is as it should be. Our advice to drivers, 
however, is that when telegraph poles start coming down 
the highway abreast, it is best to stop and let them pass. 


THERE’S As 1936 slips rapid- 
WORK ly to a close, the 
TO BE DONE industry looks back 
over a year of ac- 

complishment second only to one 
in its history. The top-notcher to 
which the hat is doffed is 1929, 
which many still look upon as an 
abnormal year in production and 
sales. Prognosticators of progress 
still insist, however, that 1937 will 
run well above that banner year. 
Our greatest danger at the pres- 
ent time seems to be the growing 
possibility of a boom—fears of de- 
pression are completely banished. 
It is likely that when the final 
count for 1936 is made, the auto- 
motive industry will have pro- 
duced the 4,600,000 vehicles which 
ADN predicted for it almost a 
year ago. In contributing to this 
huge total, commercial car build- 
ers have done much more than 
their share by setting a new all- 
time high in production with a 
total close to 800,000 units. Pas- 
senger car makers, meanwhile, 
have come close to their previous 
peak, with a total of 3,400,000 


units. 
* oa * 


THE WHOLESALE VALUE of 
ears and trucks produced by the 
industry this year is likely to run 
to approximately  $2,500,000,000, 
which will perhaps set this indus- 
try up as the champion producer 
in the nation. At the same time 
these same figures will unques- 
tionably place the automotive in- 
dustry in the position of the na- 
tion’s largest customer. There can 
be little question, therefore, that 
the continued progress of the in- 
dustry in 1937 is the keystone of 
national recovery. 

Thus, while the industry looks 
cockily back over a year of real 
achievement, it is necessary that 
it evaluate the trials and tribula- 
tions attendant to that success so 
that the errors of 1936 may be- 
come the guide posts of 1937. 
Many things were left undone this 
year which can very well be done 
in the year to come. Among these 
are: 

. Highway accident reduction. 

. Uniform compulsory inspection 

of vehicles. 

. Reduction of taxation. 

. Stop tax diversion. 

. Improve labor relations. 

. Get the Junkers off the road. 

. Uniform traffic regulation. 

. Stabilization of used car prices. 

* * o* 

THIS MAY SEEM like a big 
order, but many lessons were 
learned during the past year 
which should make the tasks of 
the future less difficult. For in- 
stance, the industry has exploded 
the old wheeze about selling straw 
hats in the winter. The fall shows 
have proved that the automobile 
no longer is looked upon as a fair- 
weather vehicle. The result has 
been a much greater stabilization 
of employment in motor plants 
throughout the year, previously 
thought impossible. It has ex- 
ploded also the fallacy that high- 
way accidents are acts of God, 
comparable with storms at sea. 
During the past year accidents 
have been reduced in the face of 
a total registration of cars and 
trucks running close to 28,000,000 
units, the highest in history. 

On this basis, it would seem 
that many of the things still to 
be done can be done if only we 
will give them the attention and 
thought they deserve. It is worth- 
while making a New Year’s reso- 
lution to give our time, thought 
and attention to these matters 
and a second resolution to keep 
the first.—G.M.S. 


This 


and do not 
invited 


Corner 


The views expressed in this column are those of our readers 


necessarily coincide with those of the editors. Readers 
to use this space for voicing their opinions or ideas. 


are 
Aacapmname contributions will not be accepted but confidence will 


observed upon request. 


“Junk” Drivers, Too 


I’m enclosing the coupon clipped 
from page 6 of your Dec. 12 is- 
sue, even though I do not know 
exactly what I am letting myself 
in for, except perhaps to lend a 
little influence in your entirely 
worthy effort to clear the road of 
the dangerous “junkers.” 


Let me add this, Mr. Sinsa- 
baugh, that while you are clearing 
the road of “junk” cars, we might 
as well, at the same time, and 
with but little more effort, clear 
the same roads of “junk” drivers. 
And that should be done by much 
the same method of inspection 
and examination. 


It is perfectly logical that a 
man should undergo three or four 
years of apprentice training and 
pass the most rigid physical as 
well as mental examinations in 
order to qualify for driving a 
locomotive which has no steering 
gear, along two steel rails with his 
course entirely pre - determined, 
and with his equipment inspected 
and reconditioned daily. 

Then why, in heaven’s name, 
shouldn’t a person be required to 
pass an even more strict exami- 
nation for perfect sight, hearing, 
reflexes, intelligence and sobriety 
before he is permitted to take a 
death-dealing instrument out on 
the public highway where he 
alone is responsible for the track 
it follows, stops it makes, and 
with no mechanical system of 
controls to pre-determine his 
course and clear his tracks? 

It might result in an inconveni- 
ence, but most certainly no in- 
justice to incompetent drivers, 
and certainly those who dull their 
senses, blur their vision, paralyze 
their reflexes and banish their 
sense of ‘caution and _ responsi- 
bility with the use of liquor. 

And so—let me repeat my sug- 
gestion that while you are carry- 
ing on one campaign, you carry on 


two to rid the road of “Junkers”— 
junk cars and junk drivers.—John 
Prout, Arvin Division, Noblitt- 
Sparks Industries, Inc. 


Chris’ Pants 


Just like everywhere, friends of 
Chris Sinsabaugh down here in 
Fort Worth, Tex., are thinking of 
old Chris at Christmas time. We, 
who met the American Airline 
plane on that unforgettable eve- 
ning when we made him a “Top 
Hand” in our outfit, have mailed 
him the final item, leather panties, 
to complete his cowboy wardrobe. 
We are trusting to luck for a fit 
and hope he will dress up again 
this Christmas and show those 
Detroit cowboy friends of his 
what a real “He-Cow-Man” looks 
like. 

If you can prevail on one of 
those off-brand newspaper friends 
of his to make his picture, we 
would like to have one sent to 
each of the following: Frank D. 
Kent, Frank Kent Motor Co., Ford, 
Fort Worth, Tex.; Ernest Allen, 
Ernest Allen Motor Co., Chevrolet, 
Fort Worth, Tex.; O. B. Smith, O. 
B. Smith Motor Co., Fort Worth, 
Tex.; Carl Aldenhoven, Southwest 
Chevrolet Co., Chevrolet, Fort 
Worth, Tex.; Sanford C. Webb, 
Sanford Webb Motor Co., Buick, 
Fort Worth, Tex.; Frank Fillin- 
gim, Cooke-Fillingim Motor Co., 
Ford, Fort Worth, Tex.; H. B. 
Ransom, Fort Worth Motors, Inc., 
Chrysler-Plymouth, Fort Worth, 
Tex.; Johnnie Johnson, regional 
manager Chevrolet Motor Co., 
Dallas, Tex.; Amon G. Carter, 
publisher, Fort Worth Star-Tele- 
gram, Fort Worth, Tex.; Mack 
McGinley, Stafford Engraving Co., 
Fort Worth, Tex. 

Needless to say, Chris is our 
kind of folks, and we wish for 
him in the coming year a full 
measure of the happiness and 
prosperity he so well deserves.— 
Mack McGinley, Fort Worth, Tex. 
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and of their estimate of a 250,000 circulation guarantee 600,000. 


for the first year. That rate card (and that guarantee) 
was outdated the day LIFE appeared. The new rate 
card, just sent out, has been based on the following 


LIFE’s first rate card was a product of men’s minds — ‘| With the January 4 issue LIFE will be able to deliver 


and LIFE’s efforts are unceasing to increase this 


4) 600,000 is nowhere near enough to fill the demand, 
week by week. 


two facts: 


Already LIFE has proved a good advertising medium, not only because of these two facts... not only because 
of LIFE’s unusually fine reproduction of advertising matter... but BECAUSE 


People LIKE it. 


ADVERTISING OFFICES: 135 EAST FORTY-SECOND STREET, NEW YORK 
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Practices 


In Selling Used Cars 


CHICAGO.—The Chicago Auto- 
mobile Trade Assn., is circulating 
a bulletin of the Chicago Better 
Business Bureau exposing alleged 
sharp practices and upholding 
ethical representation of used 
cars on the part of dealers as a 
long-vision policy. 

Lauding dealers who play fair 
with the public, the bulleégin states 
at the outset: 

“Reputable business men know 
that accurate advertising and fair 
business practices are best for 
the customer and hence best for 
the business man, because fair 
dealing inspires confidence in the 
customer, and confidence is the 
mainspring of business.” 

The bulletin continues by citing 
the case of “Jack Smith,” a used 
car buyer who failed to heed what 
the Better Business Bureau terms 
“stop signals” and, to his later 
regret, bought a used automobile. 

Repairs Would Be Free 

In the first place, it is stated, 
the salesman in the case told 
the customer that the car in ques- 
tion had been driven “only a few 
thousand miles and was uncondi- 
tionally guaranteed for 90 days; 
if the least little thing went 
wrong with the car he could bring 
it in for repairs and it wouldn't 
cost him a cent.” 

The second “stop signal” 
ignored by the customer was the 
willingness of the salesman to 
allow $150 on the car traded in, 
when in reality it was $50 more 
than the automobile was worth 

The customer made the deal, 
turned in the old car, plus $50 in 
cash, and was informed that the 
payments on the balance would 
be only “about $30 per month.” 
This further “stop signal” was 
attended by two others, the bul- 
letin says, these being high-pres- 
gure tactics by the salesman and 
signing by the customer of a 
contract with blank spaces which 
were subsequently filled in. 

“The car looked good and Jack: 
was proud of his deal,” the bul- 
letin adds. “Shock No. 1 came 
through the mail two or three 
days later when Jack received a 
little coupon book from a finance 
company, along with a letter wel- 
coming him as a new customer. 
There were 11 little coupons 
calling for payments of $35 each 
and one for a 12th payment of 
$215, a total of $600. The dealer 
had said it would be ‘about $30’ 
and the coupons said $35 per 
month, and worse than this the 
12th payment was the tremendous 
sum of $215, which would have 
to be refinanced in installments 
and at additional cost. 

Can’t Reduce Balance 

“Jack had signed a blank con- 
tract, one in which no figures as 
to monthly payments were writ- 
ten. 

“Shock No. 2 came when the 
dealer refused to reduce the bal- 
ance, claiming this could be done 
only by the finance company. 
Shock No. 3 was the finance 
company’s explanation that it had 
bought the contract from the 
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dealer, paying cash for it, and 
hence couldn’t reduce the bal- 
ance or it would lose money. 

“Jack was worried. He found 
out, when he threatened to refuse 
to make payments, that one of 
the papers he had signed was a 
wage assignment which could 
quickly and effectively be used 
against him. 

“In the meantime shock No. 4 
was already on its way. The car 
developed motor and axle trouble. 
When repairs were requested, 
attention was called to the bill 
of sale which stated that the car 
was bought ‘as is,’ and not un- 
conditionally guaranteed as 
claimed by the salesman.” 

Get Written Guarantee 

After advising observance of 
the foregoing “stop signals” and 
urging that contracts be signed 
“only after they are completely 
filled in and you have read them” 
and acceptance of “only written 
guarantees which you have read 
and understand,” the bulletin con- 
cludes: 

“Reputable dealers are glad to 
put all important facts and 
figures on finance, insurance and 
guarantees in writing, so you may 
examine them before obligating 
yourself. Their willingness to be 
entirely frank with customers 
and to give serial numbers so 
that the age and record of the 
car may be checked are ‘go sig- 
nals’ for the customer and are 
based upon their knowledge that 
customer confidence is their most 
valuable asset.” 


‘Lemon’ Signs 
On Cars Tabu 
In Washington 


WASHINGTON.—Effective Jan. 
1, it will be unlawful for any pur- 
chaser of an automobile in the 
national capital to display the 
car publicly while painted in any 
manner which might cast reflec- 
tions on its type, under an amend- 
ment to the traffic regulations 
adopted by the district commis- 
sioners this week. 

The penalty for violation could 
be as much as a fine of $300, since” 
the amendment did not specify 
any lesser limit. 

In a move intended to prevent 
repetition of the recent incidents 
in which the dissatisfied pur- 
chaser of a certain type of car 
painted the machine with yellow 
lemons and placed it on “parade” 
in downtown Washington, Traffic 
Director W. A. Van Duzer pro- 
posed and the commissioners ap- 
proved a regulation stating: 

“No person shall park, drive, 
operate or leave standing on any 
street, alley, driveway or public 
space any vehicle painted or 
otherwise adorned in such a man- 
ner as to cast reflection, scornful 
derision or ridicule upon any 
make or type of vehicle.” 


se. 


GENERAL MOTORS staged its radio hour in Flint last week. 
At the reception were Harlow H. Curtice, Buick president; W. S. 
Knudsen, vice-president of GM; A. J. Bishop, GM _ vice-president; 
Rose Bampton, guest artist on the program, and Paul Garrett, public 


relations counsel for GM. 


Dr. Eckener Will be Guest 
At SAE Conclave Jan. 11-14 


DETROIT.—Dr. Hugo Eckener, 
chairman of the board of the 
German Transport Co., operators 
of the ocean airliner “Hinden- 
burg,” will be the principal guest 
at the banquet climaxing the 
annual national conclave of the 
Society of Automotive Engineers 
here Jan. 11 to 14. 


John A. C. Warner, general 
manager of SAE, announces that 
21 sessions have been scheduled, 
covering four days and some 35 
papers are to be read by mem- 
bers. Special sessions are to be 
held on trailers, safety and hy- 
poid gears. The following pro- 
gram will be held relating to 
land-driven vehicles: 


Diesel trucks and buses—B. B. 
Bachman, Auto-Car Co. 

Cetane numbers, life size— 
Lieut. Commander R. F.. Good, U. 
S. engineering experiment station, 
Annapolis. 

The aircraft trend in body 
structural design—Edward G. 
Budd, E. G. Budd Mfg. Co. 

Sociological and economic ef- 
fects of agricultural mechaniza- 
tion—Harry G. Davis, director of 
research, Farm Equipment Insti- 
tute. 

Extreme pressure lubricants for 
hypoid axle gears—W. R. Gris- 
wold, Packard Motor Car Co. 

Development of machining 
practice in automotive production 
—Fred Pyper, Buick Motor Co. 


Budgeting expense and cost of 
handling materials in automotive 
plants—George Miller, budget 
supervisor, Chrysler & Chrysler- 
Kercheval plants of Chrysler 
Corp. 

A sparking plug, adapted for 
measuring cylinder head tempera- 
tures—G. D. Boerlage and A. G. 
Cattaneo, Royal Dutch Shell En- 
gine research station, Delft, Hol- 
land. To be presented by A. G. 
Marshall, Shell .Oil Co. 

Factors affecting relative 
knocking characteristics of motor 
fuels in service—John M. Camp- 
bell, Wheeler G. Lovéll and T. A. 


Boyd, General Motors Research 
Corp. 

Rear engine clutch and trans- 
mission developments — C. D. 
Peterson, Spicer Mfg. Corp. 

Vital factors in engine tempera- 
ture control — H. E. Winkler, 
Schwitzer-Cummings Co. 

Correction of diesel engine per- 
formance for changes in atmos- 
pheric conditions — C. Fayette 
Taylor, Massachusetts Institute 
of Technology. 

Where is the trailer going?— 
Philip H. Smith, Pawling, N. Y. 

An automobile engineer looks 
at safety—W. J. Davidson, Gen- 
eral Motors Corp. 

1940?—Lieut. F. M. Kreml, 
director, safety division, Inter- 
national Assn. of Chiefs of Police. 

Relating highway planning to 
the traffic requirements—T. H. 
MacDonald, chief, bureau of pub- 
lic roads, department of agricul- 
ture. 


H. E. Blood Promoted 


By Borg-Warner Corp. 


CHICAGO.—The appointment of 
Howard E. Blood as executive 
vice-president of Borg-Warner 
Corp. is announced by C. S. Davis, 
president. Blood, who has been a 
vice-president of the corporation, 
will also retain his titles as presi- 
dent of the Norge division, the 
Detroit Gear and Machine Co. and 
the Detroit Vapor Stove Co. 

The appointment of Blood as 
executive vice-president was for 
the purpose of delegation by the 
president of certain duties of gen- 
eral supervision of the operations 
of the corporation. The policy of 
responsible divisional manage- 
ment will continue under the same 
divisional personnel as heretofore. 


Gets N. Y. Franchise 


NEW YORK.—Kabin Koach has 
given an exclusive franchise for 
metropolitan New York to Curtis 
W. Emery, of 1564 Broadway. It 
ealls for delivery of 400 trailers 
during first six months of 1937, and 
gives Emery an option on a similar 
franchise for Boston and Massa- 
chusetts. 


Season’s Greetings to the Industry 


BORG & BECK 
CLUTCHES 


ION OF BORG-WARNER CORPORATION 


New Convertible 
Coupe is Added 
To De Soto Line 


DETROIT.—Production on a 
new convertible coupe, featuring 
a double frame construction, was 
announced this week by the De 
Soto division of the Chrysler 
Corp. 

New types of insulation are 
used to seal out cold and heat as 
well as noise. Felt and rubber 
draft eliminators and weather- 
stripping around the doors, make 
the cars comfortable for winter 
driving. 

In addition to the familiar tan 
duck tops used on most conver- 
tible models, De Soto is intro- 
ducing, at the purchaser’s option, 
a top made of biack duck. The 
coupe seat is 2% inches wider this 
year than before. More head and 
foot room have also been pro- 
vided, 


The spare tire has been placed 
back of the front seat this year, 
and a special toe rest has been 
built into the floor of the rumble 
seat compartment. Like all the 
new De Sotos the convertible 
coupe is powered by a 93-horse- 
power engine. 

The car is available in nine 
body colors including black, Ri- 
viera blue, Sky-'rint blue, Win- 
chester gunmetal, Chinchilla gray, 
Chinese Gold, Desert Sand, Gem 
Green and Sable Brown. Interior 
trim is a leather, colored to blend 
with the body color. 


Chicago Orders 
Used Cars Must 
Pass Safety Test 


CHICAGO.—The City Council 
fell into step with the Automotive 
Daily News’ campaign to “junk 
the junkers” this week by passing 
an ordinance making it incum- 
bent upon automobile dealers to 
secure safety lane stickers upon 
all used cars before such auto- 
mobiles are offered for sale to 
the public. 


Leaders of the trade agree that 
the measure is much needed and 
will have the effect of driving 
unsafe cars from the streets. 
When the compulsory inspection 
law, with its attendant safety 
lanes, was passed last spring, one 
of the first moves by dealers was 
to suggest that used cars in their 
stocks be put through the tests. 
Their point has been won through 
the newly-enacted ordinance. 


In addition to stimulating sales 
of better used cars, it is felt that 
the action of the city council will 
prove a further deterrent to the 
temptation among dealers to give, 
and the practice of owners to 
expect, allowances far out of 
reason. 


New Device Would Halt 
“Hi-jacking” of Trucks 


BRIDGEPORT, Conn.—A pro- 
tective device, designed to make 
“hi-jacking” of trucks on the 
highway virtually impossible, is 
now being manufactured by the 
Bridgeport Thermostat Co. When 
bandits seize a truck equipped 
with this device, mechanism is 
set in motion which, after the 
truck has been driven  three- 
eights of a mile farther, cuts off 
the gasoline supply, starts a police 
siren blowing and causes a series 
of red lights on the sides and 
body to flame out with Christ- 
mas-tree effect. 

“An attractive reduction in 
cargo insurance rates” for trucks 
equipped with the new device is 
envisioned by W. J. Von Harten, 
executive of the Bridgeport com- 
pany, who said that the invention 
has been given a thorough try- 
out and has been brought to the 
attention of leading insurance 
companies. 


Almost a fourth of the metal work- 
ing equipment in all the factories in 
the United States is used by the au- 
tomotive industry. 





in the state in 1930 with one 
checkup a year. It is possible that 
the early standards were not very 
high as only 30 per cent of the 
cars examined were found de- 
ficient and these defects were 
charged to improperly operating 
brakes. The following year, 
either the lack of maintenance 
due to the depression or more 
stringent regulations, 51 per cent 
of the cars examined were found 
to be in need of repair. 


In 1932 the number of cars 
found in need of adjustment had 
increased to 52 per cent which 
would seem to indicate that 
neglect during the depression had 
been a factor. This is further 
born out by the fact that the 
1933 inspection revealed an im- 
provement, with only 40 per cent 
of all cars found in bad shape. 


After four years experience, 
people in Massachusetts ap- 
parently began to appreciate the 
value of annual checkups of their 
cars and the need for better 
maintenance, as the 1934 inspec- 
tion showed only 37 per cent of 
all cars in need of repair. Semi- 
annual inspections were adopted 
in 1935 and the first checkup in 
May that year revealed that only 
26 per cent of all cars needed ad- 
justment. In September that year, 
however, the percentage had risen 
to 36 and in the May checkup 
this year 40 per cent of all cars 
examined needed adjustment. 
This increase is unquestionably 
due to a general tightening of in- 
spection rules and more stringent 
standards of performance. 


Breaking down the inspection 
results this year, we find that of 
the 40 per cent of all cars in need 
of repairs, 20 per cent were found 
with defective foot brakes and 12 
per cent with defective hand 
brakes. Lights accounted for 43 
per cent of adjustments, horns 
3 per cent, mufflers 1.4 per cent, 
steering 3 per cent, windshield 
wipers 3.4 per cent, and license 
plates 2 per cent. These figures 
follow closely the trend revealed 
in other states during inspections. 


Official inspection stations are 
appointed by the state at con- 
venient locations and in propor- 
tion to the density of motor reg- 
istrations in eacn area. No fixed 
charge for inspection is specified 
under the Massachusetts law, 
but the inspection officials have 
placed a limit of 50 cents in cases 
where no adjustments are made 
by the inspecting station. Where 
adjustments are made by the in- 
specting station, no inspection 
charge is permitted. 

Owners are not required to 
have adjustments made at the 
station making the inspection, but 
may take their cars to any other 
repair shop or do the work them- 
selves so long as the car will pass 
reinspection. Detailed instruc- 
tions for inspection procedure are 
issued to the official station prior 
to each inspection period and any 
failure to carry out these instruc- 
tions results in immediate can- 
cellation of the stations right to 
operate. 

Requirements under the Massa- 
chusetts inspection law are in 
part as follows: 

Brakes 

Perfect two-wheel brakes will 
stop a motor vehicle in thirty-five 
feet or less from twenty miles an 
hour; perfect four-wheel brakes 
in twenty-five feet or less. Dist- 
ances to stop, if not greater than 
those given in the following table, 
will be considered passable by 
this department. 

4-wheel brakes—foot 
Pleasure vehicle 
Trucks and buses, empty . .35 feet 


2-wheel brakes—foot 
Pleasure vehicles 


Trucks and buses, empty ..45 feet | 


Emergency brake— 
All vehicles 75 feet 
All brake tests must be made 
with an approved stop or brake 
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Mass. Junking 7,000 


Cars Per Inspection 


(Continued from Page 1) 


meter on the highway under 
actual road conditions. 

If the standard stopping dist- 
ance test discloses badly equalized 
brakes, especially of the front 
wheels, so that the vehicle “pulls” 
to the right or left when the 
brakes are applied, this dangerous 
condition should be called to the 
owner’s attention and no sticker 
issued until the defect is cor- 
rected. 

Lights 

(a) Headlamps must be of a 
type approved by the registrar, 
or properly fitted with approved 





lenses or reflectors; they must 
be of approximately equal candle- 
power and of sufficient intensity 
to insure safe night driving con- 
ditions; bulbs must be of 21 or 32 
candle-power; reflectors must be 
highly polished, free from dents, 
rust and other imperfections; they 
must be properly focused and 
aimed. 

(b) No device which obstructs 
reflects or alters the beam of 
approved headlamps shall be used 
in connection therewith unless 
approved by the registrar. 

(c) Motor vehicles and trailers 
must be equipped with an ap- 
proved tail lamp showing a red 
light to the rear and a white light 
so arranged as to illuminate the 
rear register number so that it 
shall be plainly visible at a dist- 
ance of 60 feet. 

(d) Commercial motor vehicles 


and trailers having a carrying 
capacity of three tons or over, 
shall have a green light attached 
to the extreme left of the front 
of the vehicle, so attached and 
adjusted as to indicate the ex- 
treme left lateral extension of the 
vehicle or load. 

(e) Trucks and trailers having 
a carrying capacity of two tons 
or over, shall be equipped with a 
rear red reflector, approved by 
the registrar. 

Horn 

Determine whether signal gives 

sufficient warning. 
Muffler 

Speed up motor to determine 
whether vehicle is equipped with 
a muffler or other device to pre- 
vent unnecessary noise. 

Steering Gear 


Test for excessive wear. Play 
of more than one-eight turn in 


7 


the steering wheel indicates un- 
due wear, usually in steering 
gear, or in drag link and tie rod 
connections. 

Jack up front end and test for 
free steering operation. 

Windshield Wiper 

Determine whether vehicle is 
equipped with a windshield clean- 
er in proper operating condition. 
This may be a hand or automatic 
wiper. 

License Plates 

Must be attached so that num- 
bers are plainly visible; must be 
kept clean; not to be obscured 
by bumpers or other accessories. 
If a plate is lost, or mutilated so 
as to be illegible, a permit to use 
a temporary plate must be se- 
cured. 


Air is pulled through the carbur- 
etor of a modern automobile at speede 
approaching Sir Malcolm Campbell's 
record speed of 301 miles an hour. 





INTERNATIONAL TRUCKS 
Sold by the Delta Implement Company 


the business horizon. Many men are associat- 


> >» Twelve years ago the Delta Implement 


Company, Greenville, Miss., with branches at 
Rolling Fork, Yazoo City, and Cleveland, took 
on the International Truck franchise. The 


sales record this firm has made is the strong- 


est kind of evidence that money is being made 


year after year in the sale of Internationals. 


In all these years, this firm has only had 


to repossess four trucks, and three of these 


were later sold at a profit. In 1936, up to 
December 1, they sold 236 Inter- 
nationals. Prospects for 1937 


forecast a greater volume. 


International Trucks offer 


one of the best opportunities on 


ing themselves with this outstanding line of 
trucks. Complete information on the possibil- 
ities in your territory can be obtained from 
the nearby Company-owned branch. Investi- 


gate the International franchise. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


606 So. Michigan Ave. 


J 


J 


Chicago, Illinois 


~ International 
Offers: 


A complete line of trucks from 
Half-Tonto powerful Six-Wheelers. 
A reputation without equal for qual- 


/ 


ity and after-sale service. 230 Interna- 


tional Harvester branches offering Inter- 
national dealers the closest possible assist- 
ance in sales and service. International Truck 
finance plan on both new and used trucks. Largest 
advertising campaign of any full-line truck manufac- 
turer, constantly promoting the sale of Internationals 
in national magazines, newspapers, vocational publica- 
tions, and through direct-mail. 


INTERNATIONAL TRUCKS 





f * Minute. 


DETROIT.—For the average 
cost of $12.43 used cars can be re- 
finished, with sales and profit 
greatly increased. Because of an 
apparent lack of knowledge of 
these costs, many dealers are 
hesitant to adopt the plan. 

Repaint department managers, 
due to the lack of figures, are 
hazy on fixing the selling price on 
any particular job, so that it will 
return a profit to their depart- 
ments. While the dealers them- 
selves, spurred on by: the insist- 
ence of the factories to reduce 
used car stocks, have noted that 
refinished cars show increased 
salability, the cost on a few cars 
now and then has created some 
confusion and undoubtedly re- 
tarded the “refinish” activity 
from time to time. 


Moved Cars Quickly 

ADN therefore presents figures 
obtained from an eastern dealer, 
whose repaint work throughout 
the season has moved used cars 
quickly, because of their better 
appearance, and who at the same 
time kept an accurate cost on 
labor and materials. The figures 
shown below were taken from 
the first batch of cars put 
through. As a result of the first 
lot, this dealer has now been able 
to reduce even the low cost shown 
and, by adding a percentage of 
profit in line with the cost, is now 
showing actual profit in the ma- 
jority of his used-car sales. In a 
report just received, he comments 
on the fact that the unfinished 
cars throughout the year had to 


Convincing 


PERFORMANCE 


608 For the larger station. 
Delivers 6 gaflons per . 
Only 36%x22%4” floor space. 


No. ¢ 
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Re-f inishing Aids Sales, Ups Profit on Used Cars 


Complete Job is Found 
To Cost Slightly Over $12 


be sold at prices advertised by 
competitors and that in each case 
the amount received was a loss 
from the allowance price of the 
cars. 

In the case of the first lot of 
cars put through, careful records 
of time and labor and materials 
used, was kept. Three men were 
put on the job and in order to 
check the job thoroughly seven 
ears of various makes and year 
were selected. The cars were a 
1934 Graham 8 sedan; a 1931 four- 
door Chevrolet sedan; a 1930 
Buick de luxe model coupe; a 1935 
Ford V-8 coupe; a 1929 Ford A, 
two-door sedan; a 1935 Ford V-8 
two-door sedan and a 1934 1%- 
ton Chevrolet truck. 


The seven jobs were completed 
by three men in 11 working 
hours. Some metal work was in- 
cluded on three of the cars and 
both fenders had to be welded 
on the truck. The cars were first 
given a complete washing and 
then sent to the paint shop. All 
rust spots were thoroughly sand- 
ed and cleaned. Each car in the 
paint shop was washed again 
completely with a grease and wax 
remover, after which the glass 
and hardware was masked and 
all dust blown out of body and 
fender crevices. No hoods or 
wheels were removed. 

The painting procedure had 
been planned in advance so as to 
avoid any loss of time. The body 
was sprayed, starting at the right 
hand corner and the spraying pro- 
ceeded around the car with the 


se i an 


“ tuna oan for 
No. 610 the big station. Twelve 


gallons per minute. Only 367x2414” 
floor space. 


ILES full of letters—expert testimony—massed 
proof. “Five years” —“seven years” —“twelve years” 


of trouble-free heavy duty performance. 


washed”—and so on. 


Profits earned and costs cut. 
expert and experts increasing output. 


cause Manley Car Washers 


“20,000 cars 


Green men quickly 
That is be- 
are always ready for the 


toughest job—engine, body, or underbody. Manley 
Washers always give you pressure, volume and 
cleaning stream control—always turn out perfect 


work in the shortest time. 


Ask your source of supplies — or — send for the 


“Manley Man.” 


Manley Manufacturing Division of 
the American Chain Company, Inc. 


York, Pennsylvania 


In Business for Your Safety 


OR O77 


OTT Tah 


EVERY YEAR Packard presents awards to its veteran employes. 
Shown here-is President Alvan Macauley honoring A. Bender’s 10th 


year with the company. At the 


manager. 


first or wet coat. By the time 
the body had been sprayed, the 
fenders were sprayed and with no 
delay the entire body and fenders 
were given the mist or second 
finish coat. The entire operation, 
both coats, consumed between 20 
and 25 minutes, although 25 full 
minutes were charged as time 
against the job. Fifteen minutes 
were then allowed for settling and 
partial drying, after which the 
car was pushed into the used car 
storage. 


No Time Lost 


Because of the nature of the 
refinish, a synthetic polychro- 
matic quick-drying material, no 
time was lost between jobs be- 
cause of slow drying. All seven 
jobs were in the used-car storage 
exactly 4% hours after the work 
was started, giving an average 
of approximately 40 minutes for 
each car. 


The itemized cost per car for 
both labor and materials was: 


Labor cost per car, 75 cents 
per hour 
Material cost per car 


Total cost per car 
Material costs itemized: 


Grease and wax remover .. 
Masking tape 

Sandpaper 

Sanding disc 

Chassis black 

Thinner 

Synthetic for wheels j 
Polychromatic for bodies ... 2.60 


Total per car 


In these figures, overhead is 
not included in the cost but, by 
adopting the common practice of 
adding 100 per cent to the labor 
cost to take care of the overhead, 
a total of $12.43 was set up. The 
firm considered this an extremely 
low figure, compared with pre- 
vious experiments and other ma- 
terials, and a reduction in cost 
from the prices quoted on cars by 
outside paint shops. Tests made 
along that line showed that out- 
side help, plus the cost of time 
towing the car out and back, had 
cost from $19 to $23. The com- 
pany figures that it has saved 
more than the price of the spray 
booth and its equipment in the 
first 50 cars sent through, and by 
this time the actual cost of put- 
ting a car through is closer to 
$8 than the first figures set up. 

In addition, the almost im- 
mediate sale of the car when 
shown permitted the company to 
turn over its used cars often with- 
in a day or two after it was taken 
in. The used car salesmen in- 
creased the speed of the sales by 
taking the refinished car to 
selected prospects, effecting a 
quicker attention on the part of 
the buyer instead of waiting for 
the used car lookers to make 
their appearance on the lot. 

The figures are shown by ADN 
to prove the point that appear- 
ance is a tremendous factor in 
moving used cars. The _ cost 
figures shown indicate that the 


right is M. M. Gilman, general 


bugaboo existing in the dealers’ 
minds is easily and inexpensively 
overcome. 


Gov. to Address 


Indiana Dealers 


INDIANAPOLIS. — Governor- 
elect M. Clifford Townsend of 
Indiana will be one of the prin- 
cipal speakers at a mass meeting 
sponsored by the Indiana Auto- 
mobile Dealers Assn. here Dec. 
29, according to Herman R. 
Goodin, of Huntington. Besides 
Townsend’s address, the dealers 
also are scheduled to hear a talk 
by James Dalton, editor of Motor. 


This will be the first state-wide 
mass meeting to be held by the 
association since its organization 
this fall. Plans are being made 
to accommodate a capacity at- 
tendance at the Athenaeum. 

Other officers of the newly per- 
fected association, besides Goodin, 
are Robert D. Johnson, of Indian- 
apolis, secretary; Charles Lee, of 
Anderson, treasurer, and John T. 
Harris, of Washington, executive 
secretary. 

Members of the board of direc- 
tors are Carl H. Wallerich, of In- 
dianapolis; W. S. Curry, of Bloom- 
ington, E. W. Wildermuth, of 
Logansport, A. W. Grieger, of 
Muncie, H. C. Dorman, of Gary, 
- L. Mendez, of South Bend, C. 

A. Grieger, of Fort Wayne, P. T. 
Smith, of Hammond, and Harris. 


Fruehauf Fetes Workers 


DETROIT.—A Christmas party 
for employes and their families was 
given Tuesday night by Fruehauf 
Trailer Co. The special program, 
held in Masonic Temple, included 
gifts to children of the workers. 


°36 Registrations 
Establish a New 
Record in Mass. 


BOSTON.—When the 1936 fis- 
cal year ended Nov. 30, Massa- 
chusetts had issued 1,028,638 reg- 
istrations, creating a new re- 
cord and exceeding the big year 
of 1929. The total was 66,023 
more than in 1935. There were 
910,196 cars and 118,477 trucks. 

An amazing increase was reg- 
istered in trailers. In 1935, 506 
were registered. This year the 
figure was 10,405. There was a 
dropping off in dealers and re- 
pairers from 3,228 in 1935 to 2,741 
in 1936. 

Over 1,000,000 driving licenses 
were renewed, some 35,000 more 
than a year ago. With 91,190 new 
licenses issued, it made a total 
of 1,128,516 motorists who are en- 
titled to drive cars in Massa- 
chusetts. The state gathered $6,- 
765,751 for various taxes, exclusive 
of gasoline levies, or $455,327 more 
than in 1935. 


Registrations Up 
14.7% in Texas 


SAN ANTONIO, Tex.—New car 
registrations in Texas for Novem- 
ber increased sharply over those 
for the preceding month, at the 
same time showing a substantial 
increase over those for November, 
1935, according to the bureau of 
business research, University of 
Texas. 


Registrations from 15 repre- 
sentative counties showed a total 
of 6,284 cars, an increase of 52.3 
per cent over October, and 11.1 
per cent over November, 1935. 
Total registrations for the first 11 
months of this year were 62,673 
cars, against 54,630 for the corre- 
sponding period last year, an in- 
crease of 14.7 per cent. 


Joe Burns Elected Head 


Of Akron Dealers Assn. 


AKRON, O.—Joe Burns, of the 
Burns Motor Co., has been elected 
president of the Akron District, 
Automobile Dealers’ Assn. Dan L. .« 
Breen, of Conart Motors, was 
elected vice-president and Lou 
Hemeier, of West Motors, re- 
elected treasurer. Harry Bennett 
was re-named secretary. 


The new directors are Joe Burns, 
Dan L. Breen, Lou Hemeier, 
F. E. Richardson, Dave Towell, 
H. L. Taylor, George Taylor, F. 
G. Lyle, of Cuyahoga Falls, and 
W. R. Bushman, of Barberton. 


SOMETHING NEW in clutch facings was revealed at the ASI 
show at Chicago, where for the first time the replacement trade was 
offered a means of supplying odd-size facings to order without the 
necessity of either stocking them ready-made or sending away for 
them. This contribution is sponsored by the Asbestos Mfg. Co., 


maker of AMCO brake lining, 
products. 


stock clutch facings, and allied 





INDIANAPOLIS. — The 1937 
line of Marmon-Herrington all- 
wheel-drive trucks and _ truck- 
tractors, as in 1936, has two 
separate divisions. The first is 
composed of 1937 Marmon-Her- 
rington all-wheel-drive Ford V-8 
models and the second is the reg- 
ular line of Marmon-Herrington 
four and six-wheel-drive heavier 
duty units completely manu- 
factured by the company. In all 
models, however, exclusive Mar- 
mon-Herrington all-wheel-drive 
engineering and construction are 
employed. 

There are more than 25 models 
ranging in capacity from one-half 
to 20 tons. Specially-designed all- 
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Line Has 25 Models 


wheel-drive models ranging in 
capacity from two to 10 tons, 
and seven models driving through 
all six wheels and ranging in 
production from seven to 20 
tons. 


In all cases, front axle design 
is of the exclusive Marmon-Her- 
rington type. All models have 


two or three speeds forward and 
standard transmissions of either 
four or five speeds forward. Pow- 
er is supplied through heavy duty 
six-cylinder engines ranging in 
power from 78 to 180 horsepower. 
List prices of the “C” models be- 
gin at $2,490. 


ONE OF THE LEADING MODELS in the standard Marmon- 
Herrington line of all-wheel drive trucks for 1937 is this model C60-4 
with four wheels driving and a payload capacity of five to six tons. 

eo 


wheel-drive units to carry or pull 
far heavier loads or to meet the 
requirements of specific jobs also 
are available. 

The 1937 Ford V-8 truck is the 
third consecutive model which 
has been made available as an 
all-wheel-drive. 


,In the new models, Marmon- 
Herrington is continuing its pol- 
icy of engineering and building 
the necessary’ all-wheel-drive 
units into every Ford V-8 truck 
in its own factory under the 
direct supervision of its own engi- 
neers. These units include a 
driving front axle, two-speed 
auxiliary transmission and many 
other parts including semi-ellip- 
tic front springs. 


The line includes four four- 
wheel-drive models and two six- 
wheel-drive models, all of which 
are offered in two tire sizes. The 
line has been further augmented 
for 1937 by the addition of a 
Marmon-Herrington all-wheel- 
drive Ford V-8 on the 112-inch 
wheelbase light delivery or pas- 
senger car chassis. In this unit, 
Marmon-Herrington has engine- 
ered a driving front axle, truck 
clutch with four-speed trans- 
mission, transfer case and three- 
point spring suspension. Factory 
list prices begin at $1,375. 

The regular Marmon-Herring- 
ton offers a “C” series of four 
and six-wheel-drive units, these 
models comprising the company’s 
heavier duty line which has been 
produced for a number of years. 
In regular production are 12 four- 





Farm Income Up 
A Billion in 1936 


WASHINGTON.—Gross income 
from agricultural production for 
1936 will be approximately §$9,- 
530,000,000, the bureau of agri- 
cultural economics reported this 
week in making public its pre- 
liminary year-end estimates of 
income. This figure is 12 per cent 
larger than the 1935 income of 
$8,508,000,000, and it compares with 
$7,276,000,000 in 1934 and with 
$5,337,000,000 in 1932, the low point 
of the depression. 


The foregoing figures include 
the gross income from products 
sold or to be sold, the estimated 
value of products consumed by 
farm families and all agricultural 
adjustment payments, it is stated. 
It thus appears that the gross 
income of American farmers has 
risen by an average of more than 
$1,000,000,000 a year during the 
past four years. 


Reward Truck teas 

WASHINGTON.—Eighteen drivers 
of Highway Motor Freight Lines, of 
Dallas, Tex., last year rolled up a 
record of 1,214,700 miles of no-acci- 
dent driving. These men will be 
awarded bronze safety stars issued 
by American Trucking Assn., along 
with hundreds of other truck drivers 
whose companies won awards in the 
second annual truck safety contest, 
the ATA has announced. 


A NEW ALL-WHEEL-DRIVE job is the 1937 Marmon-Herrington 
Ford V-8 on the 112-inch wheelbase passenger or commercial car 


chassis. 








AS A PART of the 1937 line of Marmon-Herrington all-wheel- 
auxiliary transmissions of either| drive Ford V-8 trucks, two six-wheel-drive models are offered. Here 
is a model C5-6 with a wheelbase of 154 inches. 


November Automotive Sales 


Lag But Still Up 20% Over’35 


DETROIT.—November sales, ac- 
cording to NSPA automotive sales 
index, showed a decline of only 
two points from 136 in October 
to 134 in November. However, 
this is 20 per cent ahead of No- 
vember a year ago, which reg- 
istered 112. Average monthly 
sales for the first 11 months of 
this year registered 136, or 18 
per cent ahead of the first 11 
months of last year, which was 
115. 


Replacement parts shipped to 
wholesalers declined 8 per cent, 
from 133 in October to 112 in No- 
vember. This is 36 per cent ahead 
of November, 1935. The average 
for the first 11 months was 125 
as compared with 105 for the same 
period last year, showing a 19 
per cent increase. 


Service equipment and _ tools 
shipped to wholesalers declined 
20 per cent, from 137 in October to 
109 in November. This is 10 per 
cent below last November, which 
registered 121. However, the 11 
months’ average was 136 or 13 per 
cent ahead of the first 11 months 
of last year. 


Original equipment shipped to 
vehicle manufacturers reached a 
peak of 223, which is 23 per cent 
ahead of last month and 15 per 
cent ahead of November, 1935, 
which registered 194. The 11 
months’ average with 181 was 25 
per cent ahead of last year’s in- 
dex, which was 145. 


Export shipments for Novem- 
ber declined 20 per cent, from 112 
in October to 89 in November. 
This is 11 per cent below Novem- 
ber, 1935. However, the average 
for the first 11 months was 97 
or 2 per cent ahead of the aver- 
age for the first 11 months of 
last year. 


Plant Facilities 
Are Enlarged 
At Martin-Parry 


YORK, Pa.— Factory facilities 
have been enlarged by the Martin- 
Parry Corp. to increase the range 
of materials that will be produced 
for the automotive industry. 


“Installation of a large auto- 
matic production chrome plating 
plant has been completed and is 
now in operation,” declared A. P. 
Buquor, assistant to M. L. Pulcher, 
president of Martin-Parry. 


“With the new equipment and 
rearrangement of plant facilities, 
the automotive division can now 
take care of a greater volume 
and wider range of materials in 
the automotive field.” 


Jack Fiechter has joined the 
company to take charge of pro- 
duction. 


Sales Set Mark 


MONTREAL.— Sales of automo- 
biles in Edmonton during October 
were the highest recorded for any 
October since 1929, and for some 
firms were the highest in history, 
according to a survey of city and 
district motor dealers by Canadian 
Automotive Trade. Increases as high 
as 300 per cent over last year’s fig- 
ures were reported by some firms. 





Turkeys Given 
Willys Workers 


TOLEDO.—Twenty-six tons of 
turkey were distributed this week 
to 4,000 Willys-Overland workers 
as a personal gift from David R. 
Wilson, president. 

To make certain each employe 
received a turkey large enough 
for his family, a thorough check 
was made of each worker’s family 
group. Turkeys, weighing from 
10 to 24 pounds, were distributed 
according to number of persons 
ina family. 


Southwest Truck Firms 


Do $27,992,000 in °35 

WASHINGTON.—A total of 
$27,992,000 was received in 1935 by 
3,225 concerns with headquarters 
in the west south central states, 
whose primary business was mo- 
tor trucking for hire, it is an- 
nounced by William L. Austin, 
director, U. S. bureau of the cen- 
sus. The 3,225 concerns reported 
an average of 11,016 persons on 
their payroll for the year. 

The number of vehicles in 
operation by these concerns in 
October, 1935, amounted to 11,169. 

Texas led in the number of 
trucking concerns and the amount 
of revenue. 





Betters Farley’s 
Mark; Wins Car 


CHICAGO.—A Los Angeles WPA 
worker guessed President Roose- 
velt’s reelection vote within one- 
half of 1,000th of 1 per cent and 
thereby won a Studebaker Presi- 
dent sedan, according to Paul G. 
Hoffman, president, Studebaker 
Corp. 

Houston W. Glasgow, 55, esti- 
mated that Roosevelt would re- 
ceive 27,752,420 votes. The Presi- 
dent actually received 27,752,309 
votes—only 111 less than Glas- 
gow’s prediction. His prediction 
is considered far more remarkable 
than the famous “Maine and Ver- 
mont” forecast of Postmaster 
General Farley. 


The Studebaker Corp., in a pre- 
election contest, offered five Presi- 
dent sedans to those who could 
most accurately forecast the 
presidential election winner and 
his popular vote. Not only was 
Glasgow’s guess uncannily close, 
but all five prize winners were 
within 1,173 votes of the final of- 
ficial total. 


Almost 250,000 persons entered 
the contest. Of these 69.6 per cent 
picked Roosevelt to win. The ma- 
jority of contestants in every 
state except Maine expected 
Roosevelt to win. Each state 
showed percentages that were re- 
markably accurate. 

In addition to Glasgow, cars 
were won by Louie Silverman, 
constable of St. Joseph, Mo.; 
Charles Mixon Stewart, painter of 
Monroe, La.; Perry L. Wilburn, 
cotton mill worker, of Clinton, 8. 
C.; and R. E. McGee, of South 
Langhorne, Pa. 





Join Sales Staff 


NEWARK, N. J.—Frank Linde- 
man and Frank M. Scheiner have 
joined the sales staff of Fisher 
Cadillac Corp., it is announced here. 
First connected with the Nash Mo- 
tor Car Co. here, Lindeman later 
conducted his own business, selling 
Nash cars in Irvington. Later he 
was with the Newark Buick Co. and 
then joined the staff of the Packard 
Motor Car Co., of Newark. Scheiner 
was with Newark Studebaker 10 
years. 


Count 20 points each for the correct answers to the 
following questions. Can you score 80? Don't look 
now, but the answers are on page 15 


Bobby Jones’ putter 


A famous geyser 


You should know that “Old Ironsides” is the name given to: 


The frigate “Constitution” 
The first U. S. locomotive 


Longitude on the surface of the Earth is measured from: 


Paris, France 
Washington, D. C. 


The Equator 
Greenwich, England 


The Law of Gravity was discovered by: 


Newton 
Archimedes 


Pasteur 
Pythagoras 


The first long distance automobile trip in the U. S. was 


made from: 


Chicago to New York Cleveland to New York 


Detroit to St. Louis 


Detroit to Akron 


What quality of Bundyweld Tubing is most important in 


automotive use? 


ae aT OT Mai eee 


BUNDY 


BUNDY TUBING 


TUBING 


om + DETROIT 





Sparks 
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Chris 
Sinsabaugh 
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ing, as always, at a closed shop 
that will give them a stranglehold 
on employment in the industry, 
while the manufacturers, as al- 
ways, will have none of it. An im- 
mense chasm of misunderstanding 
yawns between these two posi- 
tions, due to the very history and 
nature of the industry.” 
* - * 


ALBERT KAHN of Detroit did 
a good job of architecting when 
he designed Chevrolet’s Indiana- 
polis commercial body plant. 
Which isn’t surprising, for he 
does a lot of this sort of work for 
GM. 

As I saw the plant at the dedi- 
catory ceremonies, I could think 
of nothing else than a huge con- 
servatory with its 59,000 panes of 
glass and spread over seven acres. 
Incidentally, I was told Plant 
Manager Dave Klausmeyer had 
to spend $500 just to have the 
windows of the plant washed for 
the big party. Also that in sum- 
mer the plant is one foot longer 
than in winter because of expan- 
sion. Which led to someone wise- 
cracking that the management 
should have the assessor do his 
assessing in winter rather than 
in summer.* * *® 

THE NATIVES advised me that 
it was in Indianapolis fhat C. P. 
Fisken, Chevrolet’s advertising 
manager, started his climb up the 
ladder. He was zone manager 
there from 1927 to 1930 and he 
set up such a sales record that the 
high command called him to the 
home office to take over the job 
of national manager of Chevrolet’s 
commercial car division. It was 
Fisken, back in familiar territory, 
who took over the management 
of the entertainment features of 
the dedication, which perhaps was 
why everything ran so smoothly. 

- * * 


SANTA CLAUS certainly treated 
me right. One of the things he 
did was to make me a two-pant 
columnist, one who now is fitted 
to ride any range. And it all 
dates back to last February when 
I flew to California, laying over 
for four hours at Fort Worth. On 
that occasion the dealers of Dallas 
and Fort Worth took me off the 
plane, dressed me up as a cow- 
boy and made me ride through 
the streets of Fort Worth astride 
the bonnet of a 1906 two-cylinder 
car. Following which Aman 
Carter, publisher of the Fort 
Worth Star-Telegram, was host at 
dinner at the Forth Worth Club, 
with C. R. Smith, president of 


the American Airlines, as one of 
the guests. I was allowed to take 
away with me the ten-gallon hat, 
the gaudy shirt, the bandanna 
handkerchief and even the cow- 
boy boots. The leather chaps 
they promised to send me. 
* * * 

BUT THE PANTIES were slow 
coming. I ribbed Johnny John- 
son, Chevrolet regional manager 
and one of the co-hosts, about it 
and each time I ribbed he prom- 
ised to poke up Mack McGinley, 
who was supposed to make the 
shipment. It became a joke with 
me and when I was in Chicago 
at the parts show, American Air- 
lines Smith vowed indignantly 
that I would get them before 
Christmas. And he made good, 
phoning from Fort Worth one day 
last week for my size. 

I still thought it was a joke, 
but last Monday there came a 
package containing one of the 
swellest pair of chaps imaginable, 
made of Angora goat skin with 
the long hair still on. And, be- 
lieve it or not, gentlemen, the 
very next day there came an- 
other package, this one from Mack 
McGinley, containing another pair 
of chaps, this one of white leather. 

So now I have two pairs of 
pants, one for Sunday and the 
other for everyday wear, but I 
haven’t made up my mind as to 
which will be which. 


Plan Asks WPA 
Aid in Safety 


Measures in Pa. 


HARRISBURG, Pa. — Every 
mile of improved highway in 
this state would be center-lined, 
under a proposal by the director 
of safety to be made to the legis- 
lature when it meets in January. 
The work would be done by the 
WPA. 

Diagonal lines would warn of 
approaching curves or hills and 
letters painted on the road would 
admonish drivers not to pass. At 
the other end of the danger zone 
the stripes would be repeated and 
letters would read, “Pass now if 
safe.” 

Other proposals to be made 
would include painting in bright 
colors all bridge ends, culverts, 
guard rails, dangerously located 
trees and other menaces which 
might result in collision and in- 
stalling reflector buttons. 


Aptly Christened at 
the New York Show 





THE HUDSON TRIANGLE CLUB, honor association of the 
national selling organization, chose W. R Tracy, (left) vice-president 
in charge of sales of Hudson Motor Car Co., as its honorary president. 
He also was presented with the club’s highest award—the “100 
Leaders” ring. He was installed into office by George H. Pratt, 


Hudson’s sales manager (right). 


Used Car is Called Key to 


Popularity of Motoring 


DETROIT.—Interesting obser- 
vations, showing the used auto- 
mobile as a factor without which 
motoring could not maintain its 
present popularity, are made by 
Forest H. Akers, director of sales 
of the Dodge division of Chrysler 
Corp. 

Reminding that some 26,000,000 
automobiles are in operation in 
the United States, Akers points 
out that only 9,000,000 of their 
owners ever purchase new cars; 
the other 17,000,000 motorists buy 
transportation remaining in cars 
first operated by the 9,000,000 
new-car enthusiasts, from which 
the industry and the dealers draw 
their annual crop of latest-model 
buyers. 

“Try to vision a change,” sug- 
gests Akers, “under which these 
9,000,000 new-car buyers would 
abandon their present new-car 
preference and continue to use 
the cars they bought new to the 
mechanical and safety limits of 
their usefulness. Such shift in 





Los Angeles Raceway 
Opening is Postponed 

WASHINGTON. Postpone- 
ment of the Mar. 28 premier of 
the new Los Angeles Raceway, 
officially approved today, shifts 
the opening of the 1937 major 
automobile racing campaign to 
the historic Indianapolis Speed- 
way and its important 500-mile 
International Sweepstakes on 
Decoration Day. 

Change in plans for the nation’s 
second raceway, a counterpart of 
the Roosevelt Raceway at West- 
bury, Long Island, which opened 
last Oct. 12, was brought about 
by unsettled conditions in south- 
ern California which have re- 
sulted in a prohibitive increase of 
construction material costs, ac- 
cording to the announcement at 
national headquarters of the con- 
test board of the American Auto- 
mobile Assn., governing body of 
the sport. 


the very fundamentals of auto- 
mobile ownership would, by doing 
away with the used cars, make 
it impossible for nearly two- 
thirds of our motorists to avail 
themselves of the benefits of in- 
dividual transportation. The used- 
oar business would disappear, and 
the new-car business would 
dwindle to proportions such as I 
dislike to contemplate.” 

In Aker’s opinion, used-car 
owners are a shrewd lot who 
realize that what they are buying 
is mileage remaining in the 
vehicle after its original pur- 
chaser has used the first mileage 
installment. To view used-car 
buying in any other light is 
wrong, especially when the er- 
roneous view is taken by the car 
dealer, who buys and then sells 
the customer’s old car, to clear 
the decks for a new-car sale. 


Akers regards the used car as 
a boon of the first magnitude— 
for the motorist who needs eco- 
nomical transportation, for the 
dealer whose new-car turnover is 
constantly leavened by the mis- 
sionary influence of the used car 
and, finally, for the automobile 
industry and its hundreds of 
thousands of workers whose new- 
car output is kept at high levels 
by the ready manner in which the 
unused mileage remaining in 
millions of cars finds a market. 


Lord Nuffield Gives 
$10,000,000 to Needy 


LONDON.—A gift of $10,000,000 
for relief of unemployment in the 
British Isles was announced this 
week by Lord Nuffield, wealthy 
English car manufacturer. The 
money, to be set up in a trust 
fund, was declared to be a good- 
will gesture to King George VI 
and Premier Baldwin. 

About a month ago Lord Nuf- 
field announced formation of 
trust, amounting to $10,600,000, to 
be used for the benefit of work- 
ers at the Morris Motor Works. 


Dallas Driver 
Wins Chevrolet 
Truck Contest 


DETROIT.—Awards were made 
this week to the drivers of 12 
Chevrolet trucks which set new 
American Automobile Assn. re- 
cords in economy runs made dure 
ing the summer on regular de- 
partment store routes in 12 major 
cities of the United States. The 
runs were made under official 
AAA sanctions with one and 1%- 
ton trucks. 

The 12 trucks were driven an 
aggregate 15,741.3 miles during 
the tests, or an average mileage 
of 1,311.775 miles per truck for 
the 30-working-day period of the 
tests in each city. Each car was 
equipped with a special depart- 
ment store type of body installed 
under AAA supervision. 

The highest rating was awarded 
to a truck driven by Gordon W. 
Seago, driving in regular delivery 
service for Sanger Bros. depart- 
ment store at Dallas, Tex. 

The records set up on averages 
of all 12 trucks for the entire 80 
days’ operations include: 

Average miles per gallon 

of gasoline 
Average cost of gasoline 

and oil per mile 
Average cost of gasoline 

and oil per working day 
Average cost of gasoline 

and oil per 100 packages 

delivered 
Average number of pack- 

ages delivered per hour 48,984 
Average number of cus- 

tomer served per hour.. 33,636 
Average number of stops 

per day 
Average amount of oil used 

in entire run, quarts .... 109 

The best record for mileage per 
gallon of gasoline was set in Den- 
ver, where the driver, John P. 
Sheehan, obtained 13.077 miles to 
the gallon. Chicago chalked up 
the lowest cost of gasoline and 
oil per car mile, with a record of 
$.0113. The lowest cost per hun- 
dred packages delivered also was 
set in Chicago, at $.0584, or slight- 
ly more than one-twentieth of a 
cent per package. 

The AAA ratings for each city 
were: Dallas, 55; Denver, 54; Bos- 
ton, 49; Washington, 43; St. Louis 
and Detroit, 42 each; Chicago, 39; 
Milwaukee and Los Angeles, 33 
each; Atlanta, 28; Philadelphia, 
27; and New York, 23. 


Sales Tax Favored 
RICHMOND, Va. (UTPS).—The 
North Carolina State Grange con- 
vention at Raleigh yesterday adopted 
a legislative program advocating re- 
tention of the 3 per cent sales tax, 
with basic commodities excepted. 


NICKELGRAMS 
coe 


Houses on wheels (automobile 
trailers) created a sensation at 
the Automobile Shows all over 
the country. Among the more 
expensive designs one finds 
many conveniences similar to 
modern household equipment: 
steam heat, bathroom, kitchen 
with stove, refrigerator, hot 


THE PENTHOUSE ON WHEELS 


water heater, etc. Kitchen equip- 
ment is finished in many ways, 
some of the designers taking 
advantage of metals which have 
proved their worth in the home 
and hotel. Among these for 
sinks, is the familiar Monel, a 
natural and corrosion resistant 
alloy of Nickel and copper; and 
stainless steel, an alloy of Nic- 
kel, chromium and iron. Door 
handles and other items of bath- 
room and refrigerator hardware 
are finished in bright chromium 
plate. The life and luster of the 

latter is preserved by 


THE heavy base metal. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 


Built-in, forced draft heating and cooling system 
—gas stove with oven and grille — instantaneous 
hot water—shower bath —electric refrigeration 
—airplane type toilet —inner spring mattresses 
—radio —C. C. C. finance plan. Appointments in 
this cozy, travelling home never before embodied 
in trailer design—comfort and safety features 
offered by Autocruiser are fast becoming the na- 
tion’s standard for trailer construc tion—why wise 
distributors are “hot” for Autocruiser repre- 
sentation. Don’t delay another minute. 

Write factory for our proposition. All models 

permanently displayed at 
BRANCH 
1850 B’WAY AT 61 ST. N. Y. C. 


AUTOCRUISER 


COMPANY OF AMERICA INC. 


4400 YORK ROAD BALTIMORE, MD. 


FEDERAL No. 1 for this year came off the line with stainless 
trim furnished by Martin-Perry Corp. Shown here, left to right: 
E. W. Winnans, chief engineer, Federal Motor Truck Co.; A. P. 
Buquor, assistant to the president of Martin-Parry; M. L. Pulcher, 
president of Federal, and Ben Stevenson, factory superintendent of 


Federal. 





WASHINGTON 
LANSING 


WASHINGTON. — Despite in- 
creases in both vehicles registered 
and volume of traffic, 49 of 86 
key cities with a combined 
population of 22,000,000 have re- 
duced motor fatalities, offering 
convincing evidence that the 
national drive for accident pre- 
vention is gaining headway, ac- 
cording to the American Auto- 
mobile Assn. 

The statement is based on an 
analysis- of reports on motor 
deaths to the U. S. bureau of 
census for the 52 weeks ending 
Nov. 21, as compared with those 
for the previous 52 weeks. 


Now Safety-conscious 

“The favorable accident trend 
in heavily-congested cities, in- 
cluding New York, Chicago, Cin- 
cinnati, St. Louis, Baltimore and 
Washington,” said Thos. P. Henry, 
president of the AAA, “augurs 
well for general improvement in 
the direction of safer use of the 
streets and highways. It is fresh 
evidence that the nation is be- 
coming safety-conscious and that 
the co-ordinated programs to as- 
sure safer conditions for highway 
users are making progress. 

“Twenty-one of the 86 key 
cities reduced motor fatalities by 
20 per cent or more, with the 
more outstanding declines in mo- 
tor deaths by cities as follows: 
Peoria, Ill., 50 per cent; Camden, 
N. J., 48 per cent; Lowell, Mass., 
47 per cent; Canton, O., 43 per 
cent; South Bend, Ind., 40 per 
cent; Omaha, Neb., 37 per cent, 
and St. Louis, Mo., Dallas, Tex., 
and Des Moines, Ia., each 34 per 
cent.” 

Pointing out that the down- 
ward trend of motor fatalities in 
cities improving their accident 
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Cities’ Car Toll Falls 
Despite Traffic Rise 


records was so pronounced that a 
7.5 decrease for all 86 cities was 
achieved. Henry declared that 
this record is most significant 
when it is measured against the 
heavy volume of traffic indicated 
by a 10 per cent rise in gasoline 
consumption for the country as 
a whole. He continued: 


Nine Cities Show Rise 

“In addition to the 49 cities 
having reductions, three cities 
registered no change, including 
Philadelphia. Only nine cities had 
motor fatality increases of 20 per 
cent or more, several of these 
reporting death rates on a popu- 
lation basis below the average 
of 17.2 per 100,000 population for 
all 86 cities. 

“Among cities failing to main- 
tain their unusually low rates for 
motor fatalities were Milwaukee, 
Lynn, Mass., New Bedford, Mass., 
Wilmington, Del., and Birming- 
ham, Ala. The worst record, from 
the standpoint of increased fatali- 
ties was in Evansville, Ind., where 
the rate per 100,000 population in- 
creased from 21.4 to 33.6, a gain 
of 57 per cent. 

“This is the second year that 
the motor death rate for the 86 
reporting cities has decreased. 
The decline has been from 18.9 
per 100,000 population in 1934 to 
17.2 in 1936. Thus the record for 
the cities is nearly 40 per cent 
better than the rate for the 
country as a whole on a popula- 
tion basis.” 

At the same time, the census 
bureau announced that during 
the first 50 weeks of the current 
year, automobile fatalities in 133 
major cities total 8,943, which 
compares with 9,307 in the cor- 
responding period of 1935. 


ERS 


Seer’ 


Whether business-bound or 


on a trip for the holidays, fly in the sunshine above Winter 
via Pennsylvania Central Airlines. Save a day and avoid 
the delays and irritations of snow-burdened surface 
travel. Take to the air—where the track is fast through all 
seasons—and speed to your destination at 3-miles-a- 
minute in uncrowded comfort and warmth. Eight con- 
venient round trips daily between Washington, Pitts- 


burgh, Akron, Cleveland, Detroit 


two between 


Detroit and Milwaukee. It is always economical to fly. 


PITTSBURGH 
GRAND RAPIDS 


AKRON 


CLEVELAND DETROIT 


MUSKEGON MILWAUKEE 


Connections Coast to Coast 


Reservations: Hotels, Travel Bureaus, Telegraph Offices 


PENNSYEVANIA 


CENTRAL 


AIRLINES 


NEWEST IN THE LINE of Ford V-8 commercial cars is the 112-inch stake shown here. It was 


designed to fill a demand among farmers and business men for a light-weight unit of this type. 


It pro- 


vides a load space 80 inches long, 62 inches wide and 29% inches high. Removal of the stakes converts 


it into a platform job. 


European Market Found 
Bright for U. S.-Made Cars 


DETROIT.—The future of the 
European market for American- 
made automobiles should con- 
tinue bright, according to Col. HL 
W. Alden, chairman of the board 
of the Timken-Detroit Axle Co., 
who has just returned from an 
extended European tour where he 
visited British and continental 
automobile shows. 


“As long as the American car 
offers more for the money, more 
dollar for dollar value, American 
manufacturers and their products 
have nothing to fear about the 
European market,” he declared. 


“Also, European economic con- 
ditions are tremendously im- 
proved, particularly in France 
and England. Along with the in- 
crease in spending, will come bet- 
ter social and working conditions, 
and, with this improvement in 
standards of living, luxury items 
will be in demand.” 


To Col. Alden, the outstanding 
innovation in 1937 foreign cars is 
the Cotal electro-magnetic trans- 
mission, a French development, 
which is appearing on eight 
foreign-made cars. It is similar 
to the electric-mechanical gear 
selector used in America, but the 
Cotal system is entirely electric. 


In Col. Alden’s opinion, there 
has been no practical improve- 
ment in foreign automobile de- 
sign. The collapsible top that was 
introduced into closed cars of 
foreign make has proved unsatis- 
factory. 

Interesting is the trend toward 
use of the trolley bus in European 
cities. The trolley bus, which has 
been introduced in cities of this 
country recently, is being used 
almost exclusively in London for 
city and suburban transportation, 
according to Col. Alden. 

Diesel engines have not been 


Schools to Offer 


Driving Courses 


TRENTON, N. J.—Courses in 
automobile driving are to be con- 
ducted soon in high schools of 
Mercer county and five adjoining 
New Jersey counties. The schools 
will receive the co-operation of the 
Trenton Automobile Club, which 
has agreed to furnish textbooks. 

It is reported that the New 
Jersey department of education 
has authorized the instruction, 
scheduled to cover 36 hours, or 
a@ period of one year at one hour 
a week. School credits of two 
points will be allowed students 
satisfactorily completing the 
study. Actual operation of mo- 
tor vehicles is contemplated as 
the final part of the course. 

Text material will comprise 
pamphlets compiled by the Amer- 
ican Automobile Assn., including 
such subjects as “The Driver,” 
“Driver and Pedestrian Responsi- 
bilities,” “How to Drive Safely,” 
and “How to Cope with the Traffic 
Situation.” 





placed in passenger cars of for- 
eign make, but most commercial 
vehicles and trucks are powered 
thus, he said. There has been no 
trend toward using this type of 
power for passenger or pleasure 
cars. 

Speaking of the European 
market for American automobile 
parts manufacturers, Col. Alden 
said, “The market is not a closed 
door by any means. In spite of 
the ‘buy-at-home’ movement that 
is prevalent throughout the world, 
more and more the foreign manu- 
facturer is turning to the product 
that will give him the most for 
his money. Right now the Ameri- 
can parts manufacturer is the one 
that gives the foreign maker the 
most value for his money.” 


40% of Vehicles 


Found Defective 
In Seattle Tests 


SEATTLE.—The municipal mo- 
tor vehicle inspection station, 
opened for voluntary inspections 
Dec. 3, has tested about 1,000 cars 
and trucks per day since then. 
Daily capacity hereafter will be 
at least 1,500. 


Sixty per cent of the cars so 
far tested have met state stan- 
dards. Of the 40 per cent rejected, 
60 per cent had defective head- 
lights; 20 per cent did not meet 
brake requirements, and the other 
20 per cent were rejected because 
of faulty wheel alignment, or 
other defects. Jan. 1 the inspec- 
tion will become compulsory. 


Some 26,221,052 motor vebicles 
were registered in the United States 
in 1935—22,565,847 cars and 8,6565,- 
705 trucks. 


A rapidly increasing number of people in 
the automotive industry travel the year 
round via American Airlines—it pays. 


American provides **First-Class”” win- 
ter service direct to 57 major cities. 
NEW YORK-LOS ANGELES Overnight on 


the Southern Transcontinental Route. Two con- 
venient schedules both ways in 14-berth Flagship 


Sleeper Planes. 


CHICAGO-NEW YORK NON-STOP—twice 
daily in 21-passenger Flagship Club Planes; 6 other 
Flagship flights daily, serving DETROIT and 


BUFFALO. 


NEW YORK-BOSTON NON-STOP—21-pas- 
senger Flagship Club Planes—6 flights daily. 
CHICAGO-ST. LOUIS-TEXAS—2 flights daily 


in Douglas Airliners. 


CLEVELAND -CINCINNATI-MEMPHIS — 
and the WEST— Douglas Airliners. 


And other routes, connecting all cities in the 
United States of one million population or over. 


For reservations or information call 
American Airlines or your Travel A gent 


AMERICAN 


AIRLINES inc. 
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ADN Production Estimate 


Predation Falls Off 
As Holiday Cuts In 


(Continued from Page 1) 


Oldsmobile, 4,500; Pontiac, 4,950; 
Buick, 6,000; Hudson and Terra- 
plane, 3,000; Studebaker, 960; 
Packard, 1,960; Chrysler, 1,360; 
Nash-Lafayette 1,500; De Soto, 
1,400; Graham, 600; Cadillac, 1,000 
and Cord and miscellaneous 
manufacturers, including truck 
companies, 6,000. 
May Cramp Total 

According to estimates carried 
weekly by ADN, production thus 
far this month, as of the close 
of this week, totals 402,857. At the 
present time it is quite possible 
the estimated 500,000 units 
for December may be reached, 
but the threat of labor trouble 
and a shortage of parts makes 
any reliable forecast impractical. 
The loss of one day’s output by 
one of the larger plants, or the 
curtailment of production by 
several, may cramp the month’s 
total to a point below the esti- 
mated 500,000 total. 

Production thus far in 1936 is 
estimated at 4,438,612 units, well 
past the 4,119,811 cars and trucks 
produced in 1935. 

Production during November, 


Will Handle Reo Trucks 


MILWAUKEE.—The Kampa Tire 
& Truck Co., Inc., has been ap- 
pointed county distributor of Reo 
trucks and trailers. Edmund P. 
Kampa, president of the company, 
announces the tire retreading and 
vulcanizing departments will be con- 
tinued. 
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If"you believe... 


IN SAFETY 
Sell 
LORRAINE 


FOG LIGHTS 


@ Safe driving is a nation-wide topic of in- 
terest to everybody, creating a widespread 
demand for better road illumination. A 
reasonable rate of speed for daytime may be 
dangerous at night without the proper light- 
ing equipment. 

The fall of the year, when days become 
shorter, is the proper time to feature lighting 
equipment. Also, during this period fogs are 
prevailing and there is no better time to 
display and sell Fog Lights. 

Lorraine, the pioneer, leads as usual in new 
features and designs. The new Lorraine Fog 
Light is a worthy companion to the popular 
Lorraine Driving Light, the only spotlight 
with a lamphead that turns in every direction. 
Dealers who have never. used Fog Lights are 
urged to drive behind a pair of Lorraine 
Lights, recognized as the most efficient, in- 
corporating many exclusive features. 

An attractive catalog, with discount sheets, 
will be mailed on request. The catalog 
covers in an interesting manner lighting prob- 
lems and helpful suggestions for the sale and 
installation of Auxiliary Lights. 


APPLETON ELECTRIC 
COMPANY 


(Automotive Division) 
1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 


according to official reports of 
the department of commerce 
totaled 405,702, including passen- 
ger cars and trucks in the United 
States and Canada. (See table, 
Page 17.) This was consid- 
erably below the ADN estimate 
of 432,010. Two weeks ago the 
estimate of factory sales by 
the Automobile Manufacturers 
Assn., which includes all manu- 
facturers except Ford, was placed 
at 337,256. Deducting the AMA 
total from the federal figures, 
Ford produced 68,256 units during 
the month, considerable below 
ADN’s estimated 92,200. On this 
basis, Ford’s production for No- 
vember averaged only about 3,400 
units a day. Ford 1937 models 
were introduced Nov. 14 and from 
the company’s indicated produc- 
tion for the month very few cars 
could have been delivered at re- 
tail, which would account, to a 
great extent, for the lower reg- 
istration figures for the month. 


November Total Up 

Earlier figures published in 
ADN have been necessarily re- 
vised and following are estimates 
of production by makes for the 
month: Chevrolet, 112,229; Ford, 
68,256; Plymouth, 47,500; Dodge, 
28,000; Oldsmobile, 17,600; Pon- 
tiac 21,538; Buick, 22,503; Hudson- 
Terraplane, 15,001; Studebaker, 
9,313; Packard, 9,053; Chrysler, 
9,200; Nash-LaFayette, 7,612; De 
Soto 8,120; Willys, 550; Graham, 
2,600; Cadillac, 5,007, and Auburn- 


31 States for 
November 
California "36 
"35 
"36 


Florida 
"35 


Michigan 


New Jersey 
os 


Wyoming "36 _ — r 46 92 156 96 3 101 | 29 
se 27 51 84 80 sos 19 
148 


District of Columbia 
- 
"36 


Total, 37 States 
35 


for November 


Weeks Ended Dec. 26, Dec. 19 


Week 
Ending 
Dec, 26 


29, 
15, 
10, 
5, 
Oldsmobile 4, 
Pontiac 4, 
6, 

tHudson-Terraplane 3, 


tChevrolet 


Plymouth 


tStudebaker 


Packard 1, 
Chrysler 1, 
Nash-LaFayette 4, 

1, 


Cadillac 1 


Auburn-Cord 
tMiscellaneous 


92,660 


* Revised. ft Includes trucks. 


Cord, 190. Miscellaneous com- 
panies, including truck makers 
brought the total to 405,702. 


On the basis of registration re- 
ports from 37 states for No- 
vember, ADN’s estimate for the 
month has been lifted to ap- 
proximately 225,000 units. The 37 
states now reported totalled 159,- 
141 against 155,726 for the same 
states last year. These 37 states 
account for roughly 70 per cent 
of the country’s total registrations 
and on this basis an estimated 
November total of 225,000 units 
is expected. Earlier estimates by 
ADN, based on reports from only 
20 states, placed the figure at 


6,000 


Week 
Ending December 
Dec. 19* to Date* 


30,000 113,800 
20,000 81,800 
11,000 40,750 
6,750 21,275 
5,300 19,180 
6,112 21,914 
7,500 26,200 
3,726 13,554 
2,428 7,907 
2,800 9,800 
1,700 5,610 
2,173 7,487 
1,600 5,350 
750 2,660 
1,350 4,600 
50 170 
7,000 20,800 


Jan. 1 
to Date* 


1,286,966 
1,059,300 
466,375 
322,495 
180,831 
170,499 
179,572 
127,718 
91,985 
86,024 
62,627 
60,866 
52,363 
24,935 
26,296 
5,410 
234,300 


4,438,612 


000 
000 
000 
400 
500 
950 
000 
000 
960 
960 
360 
500 
400 
600 
000 

30 


110,239 402,857 


210,000 units. November registra- 
tions last year totaled 220,262. 
Even if an _ unforeseen slack 
should become apparent in the 
states as yet unreported, it seems 
practically certain that November 
this year will pass last year. Reg- 
istrations were spotty during No- 
vember, with early returns from 
leading cities prompting R. L. 
Polk & Co. to make an original 
estimate of 225,000 for the month. 
Last week that estimate was 
dropped and the Polk forecast 
was set at 200,000. The present 
Polk estimate, based on returns 
from $84 states, stands at 220,000. 


Trucks registrations in No- 


vember totaled 29,000, according 
to ADN estimates based on re- 
ports of 37 states. Last week’s 
estimate by ADN set the figure 
at 30,000 for the month, but later 
returns indicate that figure was 
about 1,000 high. Truck and com- 
mercial car registrations in No- 
vember last year totaled 36,935 
units. The 37 states reported to 
date show a total of 18,093 units, 
against a total of 22,574 for the 
same states last year. 


Canadian Car Exports 
Show a Big Increase 


MONTREAL.—Illustrating the 
increase in export trade in 
Canadian automobiles since the 
1937 models were announced, a 
shipment of two solid trainloads 
of cars recently left the General 
Motors plant at Oshawa en route 
to Halifax, for trans-shipment to 
the British Isles. There were 300 _ 
Chevrolet and McLaughlin-Buicks 
in the shipment. 

“There is every evidence,” said 
Harry J. Carmichael, vice-presi- 
dent and general manager, “that 
our export volume in the coming 
year will be on a higher level.” 


Russell Votes Dividend 


MONTREAL.—Russell Motor Car 
Co. has declared a dividend of $1.17 
at the rate of 7 per cent per annum 
on the preferred shares for the two 
months of November and December, 
ending Dec. 31. At the same time 
an additional $1 will be paid to com- 

lete the arrears on the preferred. 
Tement will be made Dec. $81 to 
shareholders of record Dec. 21. In 
addition a dividend of $1.50 has been 
declared on the common stock for the 
year ending Dec. 31. This is the 
first dividend paid on the common 
stock since November, 1932. 


PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L, Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Amold 
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Census Bureau Production Report, 1936-1935 


Car Production in Britain 


Attains New 


All-Time Peak 


dustrial establishments at a dis- 


LONDON (UTPS).—Production 


of the British motor industry for 
the 12 months ended Sept. 30 set 
a record. The following table 
shows the growth of the industry: 


Passenger Cars Index 
Year No.* 
1913 
1924 
1927t 
1932t 
1933t 
1934t 
1935t 
19367 


100 
141 
147 
189 
220 
267 
303 


Index 
No.* 

100 

157 


205 
218 


116,600 
164,553 
171,244 
220,779 
256,866 
$11,544 
353,838 
Commercial 
Vehicles 
1913 
1924 
1927t 
1932t 
1933t 
1934t 
1935t 
1936T 108, 109 
Total 
84,000 
146,600 
211,780 
232,719 
286,287 
342,499 
403,720 
1936t 461,947 


#1924 output = 100. 
tYear ended Sept. 30. 

The large increase in the output 
of commercial vehicles has re- 
sulted from industrial revival; the 
growing realization of the advan- 
tages of door-to-door delivery, 
and the establishment of many in- 


1913 

1924 

1927t 
1932t 
1933t 
1934t 
1935t 





tance from a railroad. 

The increase in passenger car 
production also has been notable. 
In 1913 there were 1.8 vehicles to 
every mile of road in the country, 
now there is one for each 117 
yards. Production during the cur- 
rent year is expected to be con- 
siderably larger, with increased 
sales both in the domestic and 
foreign markets. Orders from the 
Empire and Scandinavian coun- 
tries are encouraging, and a good 
share is expected in the Spanish 
market as soon as_ hostilities 
cease there. 


Canadian Board 
Hears Pleas on 
Tax Exemptions 


MONTREAL.— Appeal of the 
Canadian Automobile Chamber of 
Commerce from a ruling of the 
commissioner of excise, relating 
to exemption from sales tax of 
certain articles entering into the 
manufacture of motor vehicles, is 
being heard by the tariff board 
at Ottawa. 

The commissioner recently is- 
sued a bulletin setting forth that 
“consumable materials” exempted 
from the tax did not include plant 
equipment which was not perma- 
nent. 

E. R. Mussulman, for the Ford 
Motor Co., contended this week 
that the commissioner had writ- 
ten into the act an interpretation 


TULYeorecccccess 
AUGUST ec ccccocees 
September..eoces 
October. cesseces 
NOVEMDOT. occcees 


Total (11 mos.) 
1935 


TFTONUBTYccocceces 
February.ceccceecs 
Mardhecocscvcees 
APPilssccccccecs 
MAY cccccccceses 
JUDG ccccccesccce 
TULysceccccccces 


Total (11 mos.)| 5 9542 ,406 | ] 2,900,222 
ae 528 ora 


Total (Tear) «| 3,046,034 | 3,946,934 


December. cocccee 


contrary to the language of the 
statute. Since the act itself did 
not definite the word “consumed” 
or “plant equipment,” he declared, 
the department was bound to in- 
terpret their meaning in the light 
of what was commonly accepted 
in manufacturing and accounting 
practice. 


37 STATES FOR NOVEMBER, 736-35 


Complete cumulative figures will appear each week until all 48 states are shown. States previously shown include Arizona, Arkansas, Delaware, Georgia, Idaho, Illinois, Kansas, Louisiana, Mary- 


land, Massachusetts, Minnesota, Missouri, 


HUDS. GROUP ; NASH GROUP | 


31 States for 
November 5 
California "36 
"85 
"36 
35 
"36 
"B5 
36 
"B5 


Florida 
Michigan 


New Jersey 


‘35 | 


2643 
1945] 
247 
189 
69 
39 
792 
500 
153 
91 


Wyoming "361 12 71 


11 


South Dakota, Utah, Vermont, Virginia, 


380 
843 

90 

60 
975 
776 
208 
i 


133 
154] 
21 
21 
183 
276 
55 
64 


16| 314 
70| ‘82 


3| 2 3 


152 


2 
46 
4 
15 


162 
38 


120 
43 


4 


164 
84 
124 
58 


4 al 





36 
85 
"36 


District of Columbia 


Total, 37 States 
for November 


28| 
36| 
3944 
35] 2811 


14| a 
19} 55 
1080) 5024] 
1363] 4174] 


4 a a 


134 mas 2577 | 
752| 829| 1581 





AUBURN 


Montana, Nevada, New Hampshire, New Mexico, North Carolina, North Dakota, Ohio, Oklahoma, Oregon, Pennsylvania, 


Washington, West Virginia and Wisconsin. 
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TIONS REPORTED TO DATE, *36-35 
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J. C. Armer, of the Dominion 
Force & Stamping Co., Ltd., con- 
tended that dies used in producing 
drop forgings could not be classi- 
fied as “plant equipment,” since 
forging dies constituted an ex- 
pense which must be charged di- 
rectly into the cost of the product. 
Therefore, he said, a proper rul- 
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ing under the act would exempt 
them from sales tax. 


Similar submissions were made 
by other manufacturers of auto- 
mobile parts,” including W. A. 
Wecker of McKinnon Industries, 
Ltd., a subsidiary of General Mo- 
tors; Neil Peterson, of the General 
Acme Screw & Gear, Ltd. and 
A. E. McGilvray, for General Mo- 
tors, Oshawa. 


Car Workers Classified 


Under 476 Job Titles 


DETROIT.—To aid in the inter- 
viewing of people for private jobs 
in the automotive industry, an 
intensive study of job specifica- 
tions will soon be distributed to 
all Michigan offices of the Na- 
tional Re-employment Service, ac- 
cording to Major Howard Starret, 
director. 

A field staff of analysts and 
supervisors interviewed officials 
in the industry and by personal 
observation analyzed a majority 


|}of the jobs in Michigan automo- 


bile construction and body plants. 
A total of 685 field schedules were 
written and from these 286 
separate jobs specifications have 
been prepared that represent 476 


| individual job titles. 


363 | 





Electric transmission was first 


used on motor buses in 1925. 


NIGQKELGRAMS 
ca ES 


The new cars prove that knee- 
action is here to stay, at least 
on those using it during the past 
few years. Packard has extend- 
ed knee-action to its entire line 
including the Senior cars, where- 
as last year this was a feature 
only on the Packard 120. This 
year Chevrolet is the only car 
in the low price class to feature 
independent springing, with a 
type of suspension not found on 
any other American car. Chev- 
rolet knee-action is very com- 
pact, fully enclosed and sealed. 
To assure trouble-free operation 
practically all parts of the front 
axle end are made of high grade 
Nickel Alloys. These strong, 
tough materials provide an am- 
ple factor of safety and com- 
plete freedom from service prob- 
lems in respect to the highly 

stressed knee-action 
THE parts. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N.’Y. 
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Any Widespread 
Threat Is Seen 
Only Temporary 


By C. J. ALEXANDER 
ADN Wall Street Correspondent 


NEW YORK.—There is general 
agreement in financial circles that 
labor troubles constitute the most 
serious threat to continued im- 
provement in the automobile in- 
dustry next year. It is pointed out 
in Wall Street that, if this im- 
portant sector on the business 
front is held back by strikes, 
serious and adverse repercussions 
may be felt in other industries, 
particularly steel. Effects, how- 
ever, may be only temporary. 

Those optimistic on the outlook 
hold to the opinion that any in- 
dustry-wide strike, or any walk- 
out that would bring a halt to 
shipments of parts to the car and 
truck makers as a whole, would 
be of short duration and would 
delay rather than prevent a nor- 
mal volume of business for the 
year as a whole. 


The Street is full of year-end 
reviews and forecasts for next 
year from many sources, including 
statistical and business services 
of all types, investment houses 
and economists, and the motor 
vehicle industry comes in for its 
full share of attention. 

The consensus is that the auto- 
motive manufacturers all down 
the line has been the leader in 
three years of recovery from the 
depression low in 1932 and that 
while it will continue to expand, 
in the absence of serious labor 
troubles, the time has arrived for 
some of the lagging industries, 
such as building, to lend more 
support to the recovery move. 


See Building Recovery 


It is encouraging to investors 
in automotive stocks that some 
economists see building as finally 
coming into its own in 1937 and 
extending its recovery far enough 
to greatly aid the unemployment 
situation and thus produce more 
buyers of motor vehicles. Some 
take the view that every two new 
jobs created means the sale of at 
least one automobile, new or used. 

Wall Street in the past has sel- 
dom become bearish on an in- 
dustry because of threatened or 
actual labor difficulties. The rea- 
son for this is that strikes usually 
enable an industry to clear out its 
accumulated stocks of manufac- 
tured goods and that the end of 
the troubles finds it in an excel- 
lent inventory position to go 
ahead. 

Only when of extended duration 
does a strike tying up an entire 
industry have long-run serious 
and adverse results. The chief 
danger to the automotive industry 
lies in the seasonal character of 
the business. Inability of the 
manufacturers to supply the de- 
mand during the heavy spring 
selling season, for instance, might 
mean the loss for a single year of 
some sales. Even in this case, 
however, the amount of unused 
automobile transportation avail- 
able would continue to be reduced. 
Thus, the replacement market 
would be expanded, to be drawn 
upon later. 

Principle Now Recognized 

It is felt here that the automo- 
tive industry is well fortified 
against prolonged labor difficulties 
because of its high wage scale and 
satisfactory working conditions. 
The question of union recognition 
is the nub, however, and the con- 
sensus is that public opinion 
would be against labor in an ef- 
fort to tie up the industry on this 
issue alone, as long as the manu- 
facturers did not refuse the right 
of collective bargaining. 

The principle of collective bar- 
gaining already is recognized by 
the industry, and it long has been 
its policy to increase wages as 
fast as possible. 

That industry as a whole will 
be troubled by strikes and labor 
disputes during the next year is 
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widely. expected. Such develop- 
ments always have accompanied 
recovery from a depression and 
the long-term effects have seldom 
been adverse. 


Doman-Marks 
Plans Expansion 


SYRACUSE, N. Y.—E. S. Marks, 
of the Doman-Marks Engine Co., 
Inc., announces that New York 
City capital has interested itself 
in the company, and that prepa- 
rations are being made to meet 
the increasing demand for air- 
cooled engines. 


At a meeting of Doman-Marks 
stockholders the board of direc- 
tors was changed in number from 
three to five. New officers elected 
were: Chairman of the board, 
Norman B. Woolworth, New York 
City; president, secretary and 
treasurer, Lewis E. Pierson jr., 
New York City; vice-presidents, 
Marks and Carl Doman, Syracuse; 
sales manager, Wallace Benedict, 
New York City. 

Marks stated that the company 
is continuing the engineering 
work on the new low-priced auto- 
mobile of revolutionary type, 
equipped with a four-cylinder air- 
cooled motor, which was de- 
scribed in the Automotive Daily 
News Nov. 7. It is expected road 
tests will be made late in January. 


Firestone Sees 


1937 ‘Boom’ Year 


RICHMOND, Va. (UTPS).— 
Harvey S. Firestone, on’ the eve 
of his 68th birthday, predicted a 
“boom” year for business in 1937. 

In the office of his ocean-front 
estate at Miami Beach, Fla., the 
Akron rubber magnate discussed 
affairs informally as his young 
son, Roger, sat opposite him. 

“Firestone had a very good 
year,” he said. “Our sales showed 
a 14 per cent increase over last 
year and totaled $135,000,000. We 


are figuring on a very big year 
to come.” 


Last Minute Wall Street Wires 


From C, J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Dec. 24 (11:00 A.M.).—Automobile and accessory 
stocks opened inactive Thursday. There was no apparent 
reaction to the Kelsey-Hayes settlement, probably because 


of uncertainty in the glass strike. 


the general market tone. 


Rules to Carry 


Motor stocks followed 


Out Public 


Contract Act are Upheld 


WASHINGTON. — Rules laid 
down by the labor department 
in administration of the Walsh- 
Healey public contracts law were 
upheld this week by R. N. Elliott, 
acting controller general who, in 
an opinion to the secretary of 
agriculture, held the act was 
mandatory and that all contracts 
for purchases by the government 
must include prescribed regula- 
tions without qualification. 

The act requires bidders on 
government contracts to comply 
with specified wage and hour re- 
quirements in sales of more than 
$10,000. 

Elliott’s ruling was made in 
connection with bids on 183 pas- 
senger automobiles and 42 trucks 
for use by the department of 
agriculture. 

The Northwest Motor Co., local 
agent for the Ford Motor Co., in 
the bid made reservations for an 
increase in event the government 
refused to allow exemption from 
the federal manufacturers’ excise 
tax. The total of these increases 
raised the bid above $10,000. 

In requesting an opinion, the 
secretary of agriculture said al- 
lowance of a cash discount would 
reduce the figure below $10,000. 
In addition, he said, General Mo- 
tors Corp. and International Har- 


vester Co. had split their bids to 
keep totals below $10,000. 


“The reservation in the bids of 
the Northwest Motor Co.,” said 
Elliott, “cannot but be recognized 
as an effort to relieve the Ford 
Motor Co., the manufacturer and 
actual furnisher of the automo- 
biles offered, of responsibility for 
compliance or non-compliance 
with the act.” 

He ruled the total price in the 
contract was the contract price, 
and any reduction was “dependent 
upon a condition subsequent to 
the contract.” 

Elliott recognized the right to 
split bids to keep them below 
$10,000, but said such an opinion 
was compelled in this case, since 
the department of agriculture 
specifications permitted quota- 
tions on a smaller number of 
units than the total item called 
for. 


Poland Notes Gain 


WASHINGTON.—Poland has de- 
veloped a sizeable rubber manufac- 
turing industry in the past 15 years 
8 report to the U. S. Department o 
Commerce from the American com- 
mercial attache at Warsaw shows. 
At the end of 1933 there were 84 
concerns, employing 9,000 workers 
and producing chiefly footwear an 
automobile tires and tubes. 
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Akron Warned 
Rubber Plans 


To Decentralize 


AKRON.—A speech before the 
East Akron board of trade, by 
Clifton Slusser, vice-president of 
the Goodyear Tire & Rubber Co., 
and a page advertisement in 
Akron newspapers, which carried 
accounts of Slusser’s speech, are 
latest developments in the de- 
centralization movement in 
Akron’s segregated rubber indus- 
try. The page advertisement is 
sponsored by the Greater Akron 
Assn., and emphasized the evacu- 
ation of rubber from Akron, 
and the menace to Akron’s in- 
dustrial stability in view of nu- 
merous sitdown strikes in local 
rubber plants during the past 
year. 

That was also the theme of 
Slusser’s speech. He said: “Akron 
will carry on, but it will not carry 
on under conditions that have 
prevailed during the last 12 
months. . . Our company, Good- 
year, is not going out of business, 
and I think I can safely say the 
same for other rubber firms in 
Akron. . . It depends upon the 
degree of sanity that can be 
brought to the community.” 


Car Employment 
Establishes New 


Record in Nov. 


DETROIT.—Reports made this 
week to the U. S. Bureau of Labor 
Statistics show that automobile 
and body plants employed 350,000 
persons in November, a figure 26,- 
000 higher than the recent highs 
of December, 1935, and May, 1936. 
The totals set a new post-depres- 
sion peak. Current reports from 
the factories indicate even greater 
employment for December. 

Comparison with previous years 
indicates that 120,000 of the auto- 
mobile factory workers now on 
the rolls are at work because of 
the advance from January to No- 
vember of the introduction date 
for new models. 

With the same force stimulat- 
ing production and employment 
in automobile parts plants, steel 
mills, tire factories, textile mills 
and many others which supply the 
auto plants, it is estimated that at 
least 175,000 workers owe fall and 
winter employment to the stabi- 
lization policies of the automobile 
manufacturing industry. 

Weekly payrolls in November 
averaged $11,650,000 for the 350,- 
000 persons employed, an average 
of $33.20 per employe, for an aver- 
age work week of approximately 
40 hours. With the cost of living 
in automobile centers still 18 per 
cent below 1929 levels, current 
weekly earnings are equivalent to 
over $40 in 1929 purchasing power, 
an all-time high. The total payroll 
represents an increase of 170 per 
cent above November, 1934, before 
the early fall model introduction 
program went into effect, and 20 
per cent above November, 1935. 


Nash-Kelvinator 
Merger is Voted 
By Stockholders 


(Continued from Page 1) 


Kelvinator, in reply to a dissent- 
ing stockholder’s question stated: 
“We have made a very careful 
survey of the proposed merger, 
including a thorough analysis of 
the market for both products, and 
as result are convinced that the 
deal is of good warrant. The Nash 
name is well regarded. It is true 
its volume has been small, but 
therein lies an opportunity that 
convinces us of the possibilities of 
; combining the two companies.” 
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As Kelsey Resumes 


(Continued from Page 1) 


Wednesday evening. The pro- 
posal, authorized by President 
aeorge W. Kennedy and given by 
Lester R. Downie, company trea- 
surer, was based on the following 
statement: 

“As soon as our plants are free 
»f men we will open immediately 
and the minimum wage will be 75 
sents an hour for men and wo- 
men. The matter of overtime pay 
ind the matter of wage increases 
for all men over 75 cents an hour 
will be adjusted. 

“We have always paid high 
wages and will continue to do so. 
We are now paying higher wages 
shan any plant in the city. There 
will be no discrimination against 
iny employe.” 

Members of the United Automo- 
vile Workers, who started strike 
iction on Dec. 10, cheered the 
innouncement of Kennedy’s pro- 
0sal. 

Explained Offer 

Walter Reuther, president of 
West Side Local, and Richard T. 
Frankensteen, organization direc- 
tor explained the offer. 

At a meeting between W. S. 
Knudsen, of General Motors, and 
Homer Martin, of the United 
Automobile Workers of America, 
held Tuesday morning in Detroit, 
Martin was told that all dealings 
should be carried on directly with 
local divisional managers or gen- 
eral managers. This policy has 
been followed by General Motors 
consistently, Knudsen told Martin, 
and would be continued. 

Following the conference, John 
L. Lewis, of the committee for 
Industrial Organization, issued a 
statement to the effect that the 
GM proposals were entirely un- 
satisfactory tothe union men and 
declared in favor of blanket 
agreements covering the industry 
as a whole. It is felt in this con- 
nection that the makers would 
be most reluctant to enter into 
any such arrangement, since 
harmonious labor relations in the 
past have been successfully at- 
tained in the industry by each 
company dealing directly with its 
own workers through local re- 
presentatives from both sides. 

GM Outlook Better 

That the General Motors out- 

look is much improved is indicat- 

“ed by the statement issued by 
Martin following his conference 
with Knudsen, in which he said 
he was still hopeful of reaching 
agreement with GM divisions by 
peaceful means. Further improve- 
ment was seen also in the fact 
that workers in the Chevrolet and 
Fisher Body plants at Kansas 
City left the plant late Wednes- 
day afternoon in preparation for 
negotiation to settle the strike. 
Men, who remained in the plant 
during the past week, did not 
share in the GM Appreciation 
Fund payments, but it is expected 
that these payments will be made 
as quickly as settlement of the 
present difficulties is reached. 

Further indication of industrial 
peace was the settlement earlier 
this week of the strike at the 
Aluminum Co. of America plant 
here. Under the accepted pro- 
posal, workers agreed to return 
to work as soon as shifts can be 
arranged and business conditions 
permit. 

The management of the alumi- 
num company branch factory 
here, which manufactures auto- 
mobile parts, agreed to adjust pay 
rates and to return the strikers 
without discrimination. 

Meanwhile, the glass industry’s 
labor problem remained unsolved. 
Scattered strikes caused anxiety 
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about future supplies of safety 
glass for automobiles. 


Confers With Martin 


Glen W. McCabe, president of 
the Federation of Flat Glass 
Workers, came to Detroit from 
Toledo to confer with Homer 
Martin, U. A. W. president. Mc- 
Cabe said that the next niove in 
the Libbey-Owens-Ford strike is 
up to the company. 
Other union officials said that 
they saw no hope for a settlement 
before January. The union is de- 
manding increased wages. 
_ Martin and McCabe have an SIX CHRISTMAS PARTIES were given to a total of more than 13,000 children of Pontiac employes. 
inter-union agreemen t under| Santa Claus was there to hand out candy and balloons to every child. Sleds were given away as door 
which their members will refuse] prizes. Six vaudeville and circus acts made up the program. Here is a portion of the happy faces at one 
to handle “struck” work. of the parties. 
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° SOLD 
OUT? 


The 1936 Edition of the 
AUTOMOTIVE ALMANAC 


is entirely exhausted ... 


Just as we predicted—there are no more 1936 Almanacs 
available. You might find some reader who would part 
with his copy for a price, but it would probably be more 
than the $3 marked on its face. - 


No book ever filled a more definite need in this industry. 
The information it contains is valuable to everyone. It 
has become a veritable gold-mine of facts and figures 
for manufacturer, supplier and dealer alike. Each 
edition of the three published so far has far surpassed 
the one preceding it. 


The 1937 (4th Annual) Edition, bigger and 
better, will be published in Mareh .. Mailed 
to all ADN subseribers and sold to thousands 


of non-suhseribers at $3 per copy .. First 
advertising forms close Feb. 15th .. Best 
positions await your reservations now! 
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IN BENDIX PRODUCTS 


ENDIX, as always, continues to This unanimous faith of the indus- 
supply every automobile manufac- try in Bendix quickens the faith of 
turer in America with one or more vital Bendix men in themselves and their 
chassis units. The inspiring privilege Company. There can be no stronger 
accorded Bendix, of sharing with the assurance of great and vital contribu- 
industry the task of planning, proving, ' tions to motoring’s future. 
improving and, yes, selling, the ever- BENDIX PRODUCTS CORPORATION 


finer motor cars introduced year after (Subsidiary of Bendix Aviation Corporation) 
year, is a valued trust. 401 Bendix Drive South Bend, Indiana 
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